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Common Stock, $.01 par value PII New York Stock Exchange

Indicate by check mark whether the registrant (1) has filed all reports required to be filed by Section 13 or 15(d) of the Securities Exchange Act of 1934 during the
preceding 12 months (or for such shorter period that the registrant was required to file such reports), and (2) has been subject to such filing requirements for the past
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Exchange Act.
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Indicate the number of shares outstanding of each of the issuer’s classes of common stock, as of the latest practicable date.
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Part I FINANCIAL INFORMATION
Item 1 — FINANCIAL STATEMENTS

Assets
Current assets:
Cash and cash equivalents
Trade receivables, net
Inventories, net
Prepaid expenses and other
Income taxes receivable
Current assets held for sale
Total current assets
Property and equipment, net
Investment in finance affiliate
Deferred tax assets
Goodwill and other intangible assets, net
Operating lease assets
Other long-term assets

Total assets
Liabilities and Equity
Current liabilities:
Current financing obligations
Accounts payable
Accrued expenses
Other current liabilities
Current liabilities held for sale
Total current liabilities
Long-term financing obligations
Other long-term liabilities
Total liabilities
Deferred compensation
Shareholders’ equity:

Preferred stock $0.01 par value per share, 20.0 shares authorized, no shares issued and outstanding
Common stock $0.01 par value per share, 160.0 shares authorized, 56.9 and 56.5 shares issued and

outstanding, respectively
Additional paid-in capital
Accumulated deficit

Accumulated other comprehensive loss, net

Total shareholders’ equity
Noncontrolling interest
Total equity

Total liabilities and equity

The accompanying footnotes are an integral part of these consolidated statements.

POLARIS INC.

CONSOLIDATED BALANCE SHEETS

(In millions, except per share data)

September 30, 2026

December 31, 2025

(Unaudited)
$ 301.7  § 138.0
276.8 237.5
1,544.9 1,412.4
272.4 366.9
21.1 2.0
223 49.8
2,439.2 2,206.6
975.8 1,030.6
90.9 131.5
536.3 525.5
785.6 800.0
127.6 121.0
95.9 78.5
$ 5,051.3 $ 4,893.7
$ 352§ 34.8
903.4 762.5
1,312.3 1,355.0
41.9 40.5
— 50.5
2,292.8 2,2433
1,593.2 1,504.7
313.7 306.1
$ 4,199.7 $ 4,054.1
$ 27§ 6.7
$ 0.6 § 0.6
1,384.3 1,328.9
(496.3) (469.0)
(44.1) (32.1)
844.5 828.4
4.4 4.5
848.9 832.9
$ 5,051.3 § 4,893.7
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POLARIS INC.

CONSOLIDATED STATEMENTS OF INCOME (LOSS)

(In millions, except per share data)

Sales
Cost of sales
Gross profit
Operating expenses:
Selling and marketing
Research and development
General and administrative
Goodwill impairment
Loss on disposal groups
Total operating expenses
Income from financial services
Operating income (loss)
Non-operating expense:
Interest expense
Other (income) expense, net
Income (loss) before income taxes
Provision (benefit) for income taxes
Net income (loss)
Net income attributable to noncontrolling interest
Net income (loss) attributable to Polaris Inc.

Net income (loss) per share attributable to Polaris Inc. common
shareholders:

Basic
Diluted
Weighted average shares outstanding:
Basic
Diluted

The accompanying footnotes are an integral part of these consolidated statements.

(Unaudited)
Three months ended September 30, Nine months ended September 30,
2026 2025 2026 2025

$ 2,042.6 1,841.6 $ 5,724.1  $ 5,230.1
1,610.2 1,461.3 4,478.6 4,245.6
432.4 380.3 1,245.5 984.5
124.9 126.7 350.8 368.9
88.2 92.8 264.1 266.0
160.6 117.8 466.0 3479
— — — 52.6
1.8 423 30.9 423
375.5 379.6 1,111.8 1,077.7
16.5 19.7 49.4 64.6
73.4 20.4 183.1 (28.6)
28.2 33.1 923 100.4
(11.0) (0.6) (41.1) 46.8
56.2 (12.1) 131.9 (175.8)
17.6 3.6 33.9 (14.3)
38.6 (15.7) 98.0 (161.5)
0.2) (0.1 (0.6) (0.4)
$ 38.4 (15.8) ' $ 974§ (161.9)
$ 0.67 0.28) $ 169 $ (2.84)
$ 0.66 0.28) $ 167 $ (2.84)

57.6 56.9 57.5 56.9

58.5 56.9 583 56.9
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POLARIS INC.
CONSOLIDATED STATEMENTS OF COMPREHENSIVE INCOME (LOSS)
(In millions)
(Unaudited)

Three months ended September 30,

Nine months ended September 30,

2026 2025 2026 2025
Net income (loss) $ 386 $ (15.7) $ 98.0 $ (161.5)
Other comprehensive income (loss), net of tax:
Foreign currency translation adjustments (7.7) 2.4 (20.4) 79.3
Unrealized gain on derivative instruments 0.7 8.7 5.8
Retirement plan and other activity 0.1) (0.1) 0.3) (0.3)
Comprehensive income (loss) 30.8 (12.7) 86.0 (76.7)
Comprehensive income attributable to noncontrolling interest (0.2) (0.1) (0.6) (0.4)
Comprehensive income (loss) attributable to Polaris Inc. $ 306§ (12.8) § 854 § (77.1)

The accompanying footnotes are an integral part of these consolidated statements.
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Balance, June 30, 2026

Employee stock compensation
Deferred compensation

Proceeds from stock issuances under
employee plans

Cash dividends declared

Repurchase and retirement of common
shares

Cash dividend to noncontrolling interest

Net income
Other comprehensive income

Balance, September 30, 2026

Balance, June 30, 2025
Employee stock compensation
Deferred compensation

Proceeds from stock issuances under
employee plans

Cash dividends declared (¥
Net (loss) income
Other comprehensive income

Balance, September 30, 2025

POLARIS INC.
CONSOLIDATED STATEMENTS OF EQUITY

(In millions)
(Unaudited)

Accumulated Other

ofShares  Stock. " nCapitl " Dencit ey o N laterest © Total Equity
56.9 $ 06 $ 13682 $ (496.0) $ (36.3) $ 45 $ 841.0
- — 14.0 — — — 14.0
— — 1.2 0.4 — — 1.6
0.1 — 0.9 — — — 0.9
— — — (39.1) — — (39.1)
(0.1) — — — — — _
- - _ _ — (0.3) (0.3)
— — — 38.4 — 0.2 38.6
_ _ _ — (7.8) — (7.8)
569 $ 06 $ 13843 $ (496.3) ' $ (44.1) $ 44 S 848.9
Number Common Additional Paid- Accumulated C(I)\ncl;l;l;:lel;l;iewi(l)l:lclgne Non Controlling
of Shares Stock In Capital Deficit (Loss) Interest Total Equity
562 $ 0.6 $ 12999 $ (71.7) $ 43.7) 8 43§ 1,1894
— — 16.3 — — — 16.3
— — (0.1) (1.9) — — (2.0)
_ — 0.8 — — — 0.8
_ — — (37.9) — = (37.9)
_ — — (15.8) — 0.1 (15.7)
_ — — — 3.0 — 3.0
562 $ 06 $ 13169 § (127.3) $ 40.7) $ 44 $  1,1539

(M Polaris Inc. declared and paid a dividend of $0.68 and $0.67 per share for the three-month periods ended September 30, 2026 and September 30, 2025,

respectively.

The accompanying footnotes are an integral part of these consolidated statements.
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Balance, December 31, 2025

Employee stock compensation
Deferred compensation

Proceeds from stock issuances under
employee plans

Cash dividends declared @

Repurchase and retirement of common
shares

Cash dividend to noncontrolling interest

Net income
Other comprehensive loss

Balance, September 30, 2026

Balance, December 31, 2024

Employee stock compensation
Deferred compensation

Proceeds from stock issuances under
employee plans

Cash dividends declared @

Repurchase and retirement of common
shares

Cash dividend to noncontrolling interest

Net (loss) income
Other comprehensive income

Balance, September 30, 2025

Accumulated Other

Number Common Additional Paid- Accumulated Comprehensive Income Non Controlling
of Shares Stock In Capital Deficit (Loss) Interest Total Equity
565 $ 06 $ 13289 § (469.0) $ (32.1) $ 45 $ 832.9
0.5 — 48.9 — — — 48.9
— — 5.4 (1.4) — — 4.0
0.1 — 4.5 — — — 4.5
— — — (117.4) — — (117.4)
0.2) — (3.4) (5.9 — — 9.3)
— — — — — 0.7) 0.7)
— — — 97.4 — 0.6 98.0
— — — — (12.0) — (12.0)
569 $ 06 $ 13843 § (496.3) $ (44.1) $ 44 S 848.9
Retained Earnings Accumulated Other
Number Common Additional Paid- (Accumulated Comprehensive Income Non Controlling
of Shares Stock In Capital Deficit) (Loss) Interest Total Equity
56.1 § 06 § 12659 $ 1489 § (125.5) $ 42 $ 1,294.1
0.2 — 49.1 — — — 49.1
— — — (0.1) — — (0.1)
— — 3.1 — — — 3.1
— — — (113.0) — — (113.0)
(0.1) — (1.2) (1.2) — — (2.4)
— — — — — (0.2) 0.2)
— — — (161.9) — 0.4 (161.5)
— — — — 84.8 — 84.8
562 $ 06 $ 13169 $ (127.3) $ 40.7) $ 44 $  1,153.9

@ Polaris Inc. declared and paid aggregate dividends of $2.04 and $2.01 per share for the nine-month periods ended September 30, 2026 and September 30,

2025, respectively.
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POLARIS INC.
CONSOLIDATED STATEMENTS OF CASH FLOWS
(In millions)

(Unaudited)
Nine months ended September 30,
2026 2025
Operating Activities:
Net income (loss) $ 98.0 $ (161.5)
Adjustments to reconcile net income (loss) to net cash provided by operating activities:
Depreciation and amortization 196.1 218.9
Noncash compensation 48.9 49.1
Noncash income from financial services (27.2) (32.3)
Deferred income taxes (11.3) (37.7)
Impairment charges — 102.0
Loss on disposal groups 30.9 423
Other, net 3.9 0.7)
Changes in operating assets and liabilities:
Trade receivables 47.1) (25.6)
Inventories (153.9) 77.1
Accounts payable 119.5 236.7
Accrued expenses (48.2) (0.1)
Income taxes payable/receivable (12.5) (6.6)
Prepaid expenses and other, net 94.7 100.7
Net cash provided by operating activities 291.8 562.3
Investing Activities:
Purchase of property and equipment, net (140.3) (118.2)
Distributions from finance affiliate, net 67.8 41.4
Investments in and distributions from other affiliates, net (19.5) —
Sale of businesses (78.6) —
Net cash used for investing activities (170.6) (76.8)
Financing Activities:
Borrowings (repayments) under revolving loan facility, net 114.9 32.7
Repayments under financing obligations (26.8) (379.4)
Repurchase and retirement of common shares 9.3) 2.4)
Cash dividends to shareholders (116.3) (113.0)
Cash dividend to noncontrolling interest (0.7) 0.2)
Proceeds from stock issuances under employee plans 4.5 3.1
Net cash used for financing activities (33.7) (459.2)
Impact of currency exchange rates on cash balances (5.7) 22.2
Net increase in cash, cash equivalents and restricted cash 81.8 48.5
Cash, cash equivalents and restricted cash at beginning of period 236.3 303.0
Cash, cash equivalents and restricted cash at end of period $ 318.1 $ 351.5
Supplemental Cash Flow Information:
Interest paid on financing obligations $ 1062 $ 103.8
Income taxes paid $ 60.7 $ 322
Leased assets obtained for operating lease liabilities $ 324§ 10.8
The following presents the classification of cash, cash equivalents and restricted cash within the consolidated
balance sheets:
Cash and cash equivalents $ 301.7 ° $ 3355
Other long-term assets 16.4 16.0
Total $ 318.1 $ 351.5

The accompanying footnotes are an integral part of these consolidated statements.
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POLARIS INC.
NOTES TO CONSOLIDATED FINANCIAL STATEMENTS

Note 1. Basis of Presentation and Significant Accounting Policies

Basis of presentation. The accompanying unaudited consolidated financial statements of Polaris Inc. (“Polaris” or the “Company”) have been prepared in
accordance with accounting principles generally accepted in the United States for interim financial statements and, therefore, do not include all information and
disclosures of results of operations, financial position, and changes in cash flow in conformity with accounting principles generally accepted in the United
States for complete financial statements. Accordingly, such statements should be read in conjunction with the Company’s Annual Report on Form 10-K for the
year ended December 31, 2025 previously filed with the Securities and Exchange Commission (“SEC”). In the opinion of management, such statements reflect
all adjustments (which include only normal recurring adjustments) necessary for a fair presentation of the financial position, results of operations, equity, and
cash flows for the periods presented. Due to the seasonality trends for certain products and certain changes in production and shipping cycles, results of such
periods are not necessarily indicative of the results to be expected for the complete year.

Reclassifications. Reclassifications of certain prior year reportable segment results have been made to conform to the current-year presentation. See Note 11 for
additional information. The reclassifications had no impact on the consolidated balance sheets, statements of income (loss), comprehensive income (loss),
equity, or cash flows, as previously reported. In addition, the prior year presentation of revolving loan facility activity and impairment charges in the
consolidated statements of cash flows has been conformed to the current-year presentation. The reclassifications had no impact on net cash used for financing
activities, net cash provided by operating activities.

Fair value measurements. Fair value is the exchange price that would be received for an asset or paid to transfer a liability (an exit price) in the principal or
most advantageous market for the asset or liability in an orderly transaction between market participants on the measurement date. Assets and liabilities
measured at fair value are classified using the following hierarchy, which is based upon the transparency of inputs to the valuation as of the measurement date:

Level 1 — Quoted prices in active markets for identical assets or liabilities.

Level 2 — Observable inputs other than Level 1 prices such as quoted prices for similar assets or liabilities; quoted prices in markets that are not active;
or other inputs that are observable or can be corroborated by observable market data for substantially the full term of the assets or liabilities.

Level 3— Unobservable inputs that are supported by little or no market activity and that are significant to the fair value of the assets or liabilities.

In making fair value measurements, observable market data must be used when available. When inputs used to measure fair value fall within different levels of
the hierarchy, the level within which the fair value measurement is categorized is based on the lowest level input that is significant to the fair value
measurement. The Company utilizes the market approach to measure fair value for its non-qualified deferred compensation assets and liabilities. The market
approach uses prices and other relevant information generated by market transactions involving identical or comparable assets or liabilities.

Non-qualified deferred compensation assets and liabilities

As of September 30, 2026 and December 31, 2025, the fair value of the Company’s non-qualified deferred compensation assets and liabilities was $56.6
million and $53.5 million, respectively. The fair value of these assets and liabilities was determined using Level 1 inputs.

Fair value of other financial instruments. The carrying values of the Company’s short-term financial instruments, including cash and cash equivalents, trade
receivables, accounts payable and current financing obligations, approximate their fair values due to their short-term nature. As of September 30,

2026 and December 31, 2025, the fair value of the Company’s financing obligations was approximately $1,623.8 million and $1,575.9 million, respectively,
and was determined primarily using Level 2 inputs by discounting projected cash flows based on quoted market rates at which similar amounts of debt could
currently be borrowed. The carrying value of financing obligations was $1,628.4 million and $1,539.5 million as of September 30, 2026 and December 31,
2025, respectively.

Property and equipment. The Company recorded $63.0 million and $66.7 million of depreciation expense for the three months ended September 30, 2026 and
2025, respectively, and $182.3 million and $201.0 million for the nine months ended September 30, 2026 and 2025, respectively. A majority of the Company’s
property and equipment is located in North America.
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Product warranties. The activity in the warranty reserve during the periods presented was as follows (in millions):

Three months ended September 30,

Nine months ended September 30,

2026 2025 2026 2025
Balance at beginning of period $ 129.1 $ 1534 § 1355 $ 162.8
Additions charged to expense 49.0 38.5 110.9 101.2
Warranty claims paid, net (33.2) (37.7) (101.5) (109.8)
Balance at end of period $ 1449 § 1542 § 1449 § 154.2

New accounting pronouncements.

Apart from the item discussed in our Annual Report on Form 10-K for the year ended December 31, 2025, there are no other new accounting pronouncements

that are expected to have a significant impact on the Company’s consolidated financial statements or related disclosures.

Note 2. Supplemental Balance Sheet Information

In millions

September 30, 2026

December 31, 2025

Inventories
Raw materials and purchased components $ 6813 § 623.7
Service parts, garments and accessories 278.1 268.9
Finished goods 674.9 615.4
Less: reserves (89.4) (95.6)
Inventories, net $ 1,5449 §$ 1,412.4
Property and equipment
Land, buildings and improvements $ 6515 § 665.8
Equipment and tooling 1,771.6 1,659.7
2,423.1 2,325.5
Less: accumulated depreciation (1,447.3) (1,294.9)
Property and equipment, net $ 9758 § 1,030.6
Accrued expenses
Compensation $ 2599 $ 266.1
Warranties 144.9 135.5
Sales promotions and incentives 286.3 278.4
Dealer holdback 140.2 135.9
Other accrued expenses 481.0 539.1
Total accrued expenses $ 1,3123 $ 1,355.0
Other current liabilities
Current operating lease liabilities $ 248 § 28.1
Income taxes payable 17.1 12.4
Total other current liabilities $ 419 § 40.5
Other long-term liabilities
Long-term operating lease liabilities $ 1049 § 97.1
Long-term income taxes payable 22.1 19.9
Deferred tax liabilities 7.1 7.3
Other long-term liabilities 179.6 181.8
Total other long-term liabilities $ 313.7 $ 306.1

10
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Note 3. Revenue Recognition

The Company recognizes revenue when it satisfies a performance obligation by transferring control of a good or service to a customer. Revenue is measured
based on the amount of consideration that the Company expects to be entitled to in exchange for the goods or services transferred. Sales, value add, and other
taxes that are collected from a customer concurrent with revenue-producing activities are excluded from revenue. Revenue from goods and services transferred
to customers at a point-in-time accounts for the majority of the Company’s revenue. Revenue from products or services transferred over time is discussed in the
contract liabilities section below.

The following tables disaggregate the Company's revenue by major product type and geography (in millions):

Three months ended September 30, 2026

Polaris Powersports Marine Aixam & Goupil Corporate Total

Revenue by product type

Wholegoods $ 1,264.3 $ 1333  §$ 59.1 $ 184 % 1,475.1

PG&A 557.8 0.1 8.9 0.7 567.5
Total revenue $ 1,822.1 $ 1334  §$ 68.0 $ 19.1 $ 2,042.6
Revenue by geography

United States $ 1,530.6 $ 1304 $ — 3 16.1 3 1,677.1

Canada 134.8 2.5 — 0.1 137.4

EMEA 98.1 0.3 68.0 0.1 166.5

APLA 58.6 0.2 — 2.8 61.6
Total revenue $ 1,822.1  $ 1334 $ 680 § 19.1 % 2,042.6

Three months ended September 30, 2025
Polaris Powersports Marine Aixam & Goupil Corporate Total

Revenue by product type

Wholegoods $ 1,072.9 $ 1033  $ 68.7 $ 90.7 $ 1,335.6

PG&A 470.3 0.1 8.6 27.0 506.0
Total revenue $ 1,543.2 $ 1034 § 77.3 $ 1177  $ 1,841.6
Revenue by geography

United States $ 1,327.0 $ 9.6 § — 3§ 770 S 1,503.6

Canada 73.2 35 — 5.4 82.1

EMEA 87.6 0.1 77.2 23.9 188.8

APLA 55.4 0.2 0.1 11.4 67.1
Total revenue $ 1,5432  $ 1034 $ 77.3 $ 1177  $ 1,841.6

11
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Revenue by product type
Wholegoods
PG&A

Total revenue

Revenue by geography
United States
Canada
EMEA
APLA

Total revenue

Revenue by product type
Wholegoods
PG&A

Total revenue

Revenue by geography
United States
Canada
EMEA
APLA

Total revenue

Nine months ended September 30, 2026

Polaris Powersports Marine Aixam & Goupil Corporate Total
3,478.2 437.8 189.6 $ 103.8 4,209.4
1,478.3 0.4 30.9 5.1 1,514.7
4,956.5 438.2 2205 $ 108.9 5,724.1
4,141.0 428.1 — 8 96.1 4,665.2
320.0 8.9 — 1.4 330.3
287.1 0.4 220.5 5.1 513.1
208.4 0.8 — 6.3 215.5
4,956.5 438.2 2205 $ 108.9 5,724.1

Nine months ended September 30, 2025

Polaris Powersports Marine Aixam & Goupil Corporate Total
2,989.3 373.7 1909 § 3125 3,866.4
1,253.8 0.4 28.7 80.8 1,363.7
4,243.1 374.1 219.6 $ 393.3 5,230.1
3,550.1 365.8 — 3 258.3 4,174.2
261.5 6.8 — 17.1 285.4
264.8 0.1 219.5 83.0 567.4
166.7 1.4 0.1 34.9 203.1
4,243.1 374.1 2196 $ 3933 5,230.1

For the majority of wholegood vehicles, boats, and parts, garments, and accessories (“PG&A”), the Company transfers control and recognizes a sale when it

ships the product from its manufacturing facility, distribution center, or vehicle holding center to the customer. The Company has elected to recognize the cost
for freight and shipping as an expense in cost of sales when control over vehicles, boats, or PG&A has transferred to the customer. The amount of consideration
the Company receives and revenue it recognizes varies with changes in marketing incentives and rebates it offers to its customers. Payment terms vary by
customer and most of the Company’s sales are financed by the customer under floorplan financing arrangements whereby the Company receives payment

within a few days of shipment of the product.

When the right of return exists, the Company adjusts the consideration for the estimated effect of returns. The Company estimates expected returns based on
historical sales levels, the timing and magnitude of historical sales return levels as a percent of sales, type of product, type of customer, and a projection of this
experience into the future. The Company adjusts its estimate of revenue at the earlier of when the most likely amount of consideration it expects to receive
changes or when the consideration becomes fixed.

Depending on the terms of the arrangement, the Company may also defer the recognition of a portion of the consideration received because it has to satisfy a

future obligation. The Company uses an observable price to determine the stand-alone selling price for separate performance obligations.

The Company sells separately-priced protection and maintenance contracts to vehicle owners, including extended service contracts (“ESCs”), guaranteed asset
protection, prepaid maintenance plans, and tire and wheel and battery protection plans. ESCs extend mechanical coverages beyond the base limited warranty
and comprise a majority of the Company’s financial product sales. Including the base limited warranty, these separately-priced ESCs have a duration ranging
from 12 months to 84 months. The Company typically receives payment at the inception of the contract and recognizes revenue over the term of the agreement
in proportion to the costs expected to be incurred in satisfying the obligations under the contract.

12
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Contract liabilities. Contract liabilities relate to deferred revenue recognized for cash consideration received at contract inception in advance of the Company's
performance under the respective contract and generally relate to the sale of separately-priced ESCs. The Company finances its self-insured risks related to
ESCs. The premiums for ESCs are primarily recognized in income over the term of the agreement in proportion to the costs expected to be incurred in
satisfying obligations under the contract. Warranty costs are recognized as incurred.

The activity in the deferred revenue reserve for ESCs during the periods presented was as follows (in millions):

Three months ended September 30, Nine months ended September 30,

2026 2025 2026 2025
Balance at beginning of period $ 113.0 $ 112.0 $ 1154 §$ 111.3
New contracts sold 9.9 15.3 33.1 38.5
Revenue recognized on existing contracts (12.4) (13.6) (38.0) (36.1)
Balance at end of period $ 110.5 $ 113.7 § 110.5 § 113.7

The Company expects to recognize approximately $35.4 million of the unearned amount over the 12 months following September 30, 2026, compared to $36.4
million as of September 30, 2025. These amounts were recorded in accrued expenses in the consolidated balance sheets. The amount recorded in other long-
term liabilities totaled $75.1 million and $77.3 million as of September 30, 2026 and 2025, respectively.

Note 4. Divestitures and Assets and Liabilities Held for Sale

On February 2, 2026, the Company completed the sale of a majority interest in the Indian Motorcycle business. Indian Motorcycle was a vertically integrated
manufacturer and distributor of a full line of motorcycles that was previously included in the Company’s On Road reportable segment. In addition to charges
recorded in 2025, the sale resulted in an incremental pretax loss of $14.0 million which was included in loss on disposal groups in the consolidated statements
of income (loss) for the nine months ended September 30, 2026.

The Company has agreed to provide certain transition services to the buyer following the sale, generally for a period up to eighteen months, depending on the
nature of the service, pursuant to a transition services agreement (“TSA”). The TSA covers services such as logistics, information technology, engineering,
finance, human resources and legal services. The fees to be paid for these services are generally intended to allow the Company to recover all of its costs and
expenses incurred in providing such services. In connection with the closing of the transaction, the Company also entered into supply agreements, pursuant to
which the Company has agreed to sell certain wholegoods, wholegood component parts and PG&A to the buyer. Fees paid under the supply agreements are
intended to allow the Company to recover all of its related costs and expenses plus a markup. Depending on the nature of the services or goods provided under
the TSA and supply agreements, the related income or reimbursements are recorded in sales, cost of sales, or other (income) expense, net in the consolidated
statements of income (loss).

Related to the TSA and supply agreements, during the three and nine months ended September 30, 2026, the Company recorded sales of $16.2 million and
$80.7 million, respectively. During the three and nine months ended September 30, 2026, the Company recorded cost reimbursements of $12.8 million and
$48.9 million, respectively, of which $0.7 million and $8.9 million was recorded in cost of sales and $12.1 million and $40.0 million, respectively, was
recorded in other (income) expense, net in the consolidated statements of income (loss). Costs incurred under the TSA and supply agreements totaled $25.8
million and $120.3 million, respectively, during the three and nine months ended September 30, 2026, of which $19.8 million and $101.6 million was recorded
in cost of sales and $6.0 million and $18.7 million, respectively, was recorded in operating expenses in the consolidated statements of income (loss).

Certain PG&A assets which were previously held for sale were sold during the second quarter of 2026. The sale resulted in a total pretax loss of $17.0 million
for the nine months ended September 30, 2026. The loss was included in loss on disposal groups in the consolidated statements of income (loss).

Certain manufacturing assets met the criteria to be classified as held for sale as of September 30, 2026. The assets represent a disposal group and are recorded
at their carrying amount, which is below fair value.

The Company’s motorcycle manufacturing facility located in Vietnam was also classified as held for sale as of September 30, 2026. The assets and liabilities of
that manufacturing facility also represent a disposal group. The fair value of the assets and liabilities in the disposal group was measured based on a market
valuation, which is considered a Level 3 input in the fair value hierarchy.
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The combined carrying amounts of major classes of assets and liabilities classified as held for sale were as follows (in millions):

September 30, 2026

December 31, 2025

Cash and cash equivalents $ — 3 82.2
Inventories, net — 176.6
Prepaid expenses and other — 43
Property and equipment, net 223 17.9
Deferred tax assets — 0.8
Valuation allowance on disposal group held for sale — (232.0)
Current assets held for sale 22.3 49.8
Accounts payable — 2.7
Accrued expenses and other — 47.8
Current liabilities held for sale $ — % 50.5
Note 5. Share-Based Compensation
Total share-based compensation expenses were as follows (in millions):

Three months ended September 30, Nine months ended September 30,

2025 2026 2025

Option awards $ 1.5 3 22 % 97 % 9.3
Other share-based awards 6.3 12.4 26.7 29.4
Total share-based compensation before tax 7.8 14.6 36.4 38.7
Tax benefit 1.9 3.5 8.9 9.4
Total share-based compensation expense included in net
income (loss) 59 § 1.1 $ 275 % 29.3

In addition to the above share-based compensation expenses, the Company sponsors a qualified non-leveraged employee stock ownership plan (“ESOP”).
Shares allocated to eligible participants’ accounts vest at various percentage rates based on years of service and require no cash payments from the recipient.

As of September 30, 2026, there was $43.5 million of total unrecognized share-based compensation expense related to unvested share-based equity awards.
Unrecognized share-based compensation expense is expected to be recognized over a weighted-average period of 1.1 years. Included in unrecognized share-
based compensation expense was approximately $6.2 million related to stock options and $37.3 million related to restricted stock.

Note 6. Financing Agreements

The carrying value of financing obligations and the average related interest rates were as follows (in millions):

Average interest rate as of

Senior notes due 2029

Revolving loan facility

Term loan facility

Senior notes due 2031

Finance lease obligations

Notes payable and other

Unamortized debt issuance costs and discounts
Total financing obligations

Less: Current financing obligations

Total long-term financing obligations
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September 30, 2026 Maturity September 30, 2026 December 31, 2025
6.95% March 2029 500.0 500.0
4.79% December 2029 149.2 354
5.50% December 2029 456.3 475.0
5.60% March 2031 500.0 500.0
5.24% Various through 2029 5.7 7.3
4.30% Various through 2030 31.2 39.2

(14.0) (17.4)
1,6284 $ 1,539.5
35.2 34.8
1,593.2 $ 1,504.7
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Debt issuance costs and discounts are recognized as a reduction in the carrying value of the related long-term debt in the consolidated balance sheets and are
amortized to interest expense in the consolidated statements of income (loss) over the expected remaining terms of the related debt.

As of September 30, 2026, the Company had open letters of credit totaling $59.4 million primarily related to inventory purchases.

Unsecured credit facility. The Company maintains an unsecured credit facility which consists of a term loan facility (the “Term Loan Facility”) and a revolving
loan facility (the “Revolving Loan Facility””). An amendment was completed in December 2024 that reduced the Term Loan Facility to $500.0 million, of
which $456.3 million was outstanding as of September 30, 2026, and extended the maturity date of the Term Loan Facility to December 2029. The Company is
required to make principal payments under the Term Loan Facility totaling $25.0 million over the next 12 months. The amendment, completed in December
2024, also increased the Revolving Loan Facility to $1.4 billion, of which $149.2 million was outstanding as of September 30, 2026, and extended the maturity
date to December 2029. Interest under the Term Loan Facility and Revolving Loan Facility is charged at rates based on adjusted Term SOFR plus the
applicable add-on percentage, as defined in the credit agreement.

The agreement governing the credit facility contains covenants that require the Company to maintain certain financial ratios, including minimum interest
coverage and maximum leverage ratios. The credit agreement requires the Company to maintain an interest coverage ratio of not less than 3.00 to 1.00 and a
leverage ratio of not more than 3.50 to 1.00 on a rolling four quarter basis. The interest coverage ratio is calculated as Adjusted EBITDA to interest expense for
the then most-recently ended four fiscal quarters. The leverage ratio is calculated as consolidated funded indebtedness less cash and cash equivalents, capped at
$300 million, to Adjusted EBITDA for the then most-recently ended four fiscal quarters. The Company was previously subject to modified covenants during a
covenant relief period applicable for each quarter ended June 30, 2025 through and including June 30, 2026. That covenant relief period ended in the third
quarter of 2026. The Company was in compliance with all covenants as of September 30, 2026.

Senior notes. In November 2023, the Company issued $500 million aggregate principal amount of 6.95% Senior Notes due 2029 (the “6.95% Senior Notes”) in
an underwritten public offering. The Company received approximately $492 million in net proceeds from the offering after deducting the underwriting discount
and other fees and expenses. The 6.95% Senior Notes bear interest at a rate of 6.95% per year and mature in March 2029. In November 2025, the Company
issued $500 million aggregate principal amount of 5.60% Senior Notes due 2031 (the “5.60% Senior Notes” and together with the 6.95% Senior Notes, the
“senior notes”) in an underwritten public offering. The Company received approximately $497 million in net proceeds from the offering after deducting the
underwriting discount and other fees and expenses. The 5.60% Senior Notes bear interest at a rate of 5.60% and mature in March 2031. All of the Company’s
senior notes are governed by an indenture and are subject to customary covenants and make-whole provisions upon early redemption.

Acquisition-related deferred payments. On July 2, 2018, pursuant to the Agreement and Plan of Merger dated May 29, 2018, the Company completed the
acquisition of Boat Holdings, LLC, a privately held Delaware limited liability company, headquartered in Elkhart, Indiana that manufactures boats (“Boat
Holdings”). As a component of the Boat Holdings merger agreement, the Company has committed to make a series of deferred payments to the former owners
following the closing date of the merger through July 2030. The original discounted payable was for $76.7 million, of which $30.0 million was outstanding as
of September 30, 2026. The outstanding balance is included in long-term financing obligations and current financing obligations in the consolidated balance
sheets.

Note 7. Goodwill and Other Intangible Assets

Goodwill and other intangible assets, net of accumulated amortization, as of September 30, 2026 and December 31, 2025 were as follows (in millions):

September 30, 2026 December 31, 2025
Goodwill $ 348.7 § 348.8
Other intangible assets, net 436.9 451.2
Total goodwill and other intangible assets, net $ 785.6 § 800.0
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The changes in the carrying amount of goodwill by reportable segment for the nine months ended September 30, 2026 and 2025 were as follows (in millions):

Polaris Powersports Marine Aixam & Goupil Total
Balance as of December 31, 2025 $ 1182 $ 230.6 $ — 3 348.8
Currency translation effect on foreign goodwill balances 0.1) — — 0.1)
Balance as of September 30, 2026 $ 118.1 § 2306 § — 3 348.7
Off Road Marine On Road Total
Balance as of December 31, 2024 $ 1162 $ 230.6 $ 46.7 $ 393.5
Goodwill impairment — — (52.6) (52.6)
Currency translation effect on foreign goodwill balances 1.8 — 5.9 7.7
Balance as of September 30, 2025 $ 118.0 $ 2306 $ — $ 348.6

Following the Company’s segment reorganization in the first quarter of 2026, goodwill balances in the former Off Road reportable segment were fully
allocated to reporting units in the Company’s Polaris Powersports reportable segment. Goodwill balances in the Marine reportable segment were unaffected by
the segment reorganization. The Company assessed goodwill for impairment immediately before and immediately after the reorganization and concluded that
goodwill was not impaired. Prior period goodwill balances were not recast to conform to the current-year reportable segment structure. In the second quarter of
2025, the Company recorded an impairment charge of $52.6 million related to goodwill associated with the former On Road segment.

The components of other intangible assets were as follows (in millions):

September 30, 2026 December 31, 2025
Weighted-
average useful Accumulated Accumulated

life (years) Cost amortization Net Cost amortization Net
Amortizable - dealer/customer related and
other 19 $ 3425 $ (146.3) $ 1962 $ 3425 $ (132.6) $ 209.9
Non-amortizable - brand/trade names 240.7 — 240.7 241.3 — 241.3
Total other intangible assets, net $ 5832 $ (146.3) $ 4369 § 583.8 § (132.6) $ 451.2

Amortization expense for other intangible assets was $4.6 million and $5.9 million for the three months ended September 30, 2026 and 2025, respectively, and
$13.8 million and $17.9 million for the nine months ended September 30, 2026 and 2025, respectively. Estimated future amortization expense for identifiable
other intangible assets during the next five years is as follows (in millions):

Remainder 2026 2027 2028 2029 2030 2031
Estimated amortization expense $ 46 $ 183 § 177 $ 177§ 177 $ 17.7

The preceding expected amortization expense is an estimate and actual amounts could differ due to additional other intangible asset acquisitions, changes in
foreign currency rates, or impairments of other intangible assets.

Note 8. Shareholders’ Equity

Share repurchase program. The Company did not repurchase shares of its common stock in open-market transactions under the share repurchase program
during the nine months ended September 30, 2026. As of September 30, 2026, the Board of Directors has authorized the Company to repurchase up to an
additional $1.1 billion of the Company’s common stock.

Dividends. Cash dividends declared and paid per common share for the three and nine months ended September 30, 2026 and 2025 were as follows:
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Three months ended September 30, Nine months ended September 30,

2026 2025 2026 2025

Cash dividends declared and paid per common share $ 0.68 $ 0.67 $ 204 $ 2.01

Net income (loss) per share. Basic net income (loss) per share was computed by dividing net income (loss) available to common shareholders by the weighted-
average number of common shares outstanding during each period, including shares earned under the Deferred Compensation Plan for Directors (“Director
Plan”), the ESOP and deferred stock units under the Amended and Restated 2024 Omnibus Incentive Plan (“Omnibus Plan”). Diluted net income (loss) per
share was computed under the treasury stock method and was calculated to compute the dilutive effect of outstanding stock options and certain share-based
awards issued under the Omnibus Plan. As a result of the Company’s net loss during the three and nine months ended September 30, 2025, outstanding stock
options and certain share-based awards were not included in the computation of diluted net loss per share for such periods because the effect would have been
anti-dilutive. Reconciliations of these amounts are as follows (in millions):

Three months ended September 30, Nine months ended September 30,
2026 2025 2026 2025
Weighted average number of common shares outstanding 56.9 56.2 56.8 56.2
Director Plan and deferred stock units 0.4 0.4 0.4 0.3
ESOP 0.3 0.3 0.3 0.4
Common shares outstanding-basic 57.6 56.9 57.5 56.9
Dilutive effect of restricted stock units 0.7 — 0.7 —
Dilutive effect of stock option awards 0.2 — 0.1 —
Common and potential common shares outstanding-diluted 58.5 56.9 58.3 56.9

During the three and nine months ended September 30, 2026, the number of options that were not included in the computation of diluted net income (loss) per
share because the option exercise price was greater than the market price, and therefore the effect would have been anti-dilutive, was 2.9 million, compared to
2.9 million and 3.3 million, respectively, for the comparable periods in 2025. As a result of the Company’s net loss during the three and nine months ended
September 30, 2025, an additional 0.6 million and 0.3 million, respectively, of outstanding stock options and certain share-based awards under the Omnibus
Plan were not included in the computation of diluted net loss per share because the effect would have been anti-dilutive.

Accumulated other comprehensive loss. Changes in the accumulated other comprehensive loss balance were as follows (in millions):

Foreign Currency Cash Flow Accumulated Other

Translation Hedging Derivatives Retirement Plan Activity Comprehensive Loss
Balance as of December 31, 2025 $ 357) $ 13 $ 23 $ (32.1)
Reclassification to the statement of income — (7.1 0.3) (7.4)
Change in fair value (20.4) 15.8 — (4.6)
Balance as of September 30, 2026 $ (56.1) $ 100 $ 20 $ (44.1)

Note 9. Financial Services Arrangements

Polaris Acceptance, a joint venture between the Company and Wells Fargo Commercial Distribution Finance Corporation, a direct subsidiary of Wells Fargo
Bank, N.A., which is supported by a partnership agreement between their respective wholly owned subsidiaries, finances substantially all of the Company’s
United States sales of off-road vehicles, snowmobiles, boats, and related PG&A, whereby the Company receives payment within a few days of shipment of the
product. As of September 30, 2026, the total amount of receivables due from Polaris Acceptance was $28.9 million.

The Company’s subsidiary has a 50 percent equity interest in Polaris Acceptance. The Company’s allocable share of the income of Polaris Acceptance is
recorded in income from financial services in the consolidated statements of income (loss). The partnership agreement, as amended and extended in June 2026,
is effective through February 2032.

The Company’s total investment in Polaris Acceptance was $90.9 million as of September 30, 2026 and is accounted for under the equity method and recorded
in investment in finance affiliate in the consolidated balance sheets. As of
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September 30, 2026, the outstanding amount of net receivables financed for dealers under this arrangement was $1,899.6 million.

The Company has agreed to repurchase products repossessed by Polaris Acceptance up to an annual maximum of 5 percent of the aggregate average month-end
outstanding Polaris Acceptance receivables during the prior calendar year. For calendar year 2026, the potential 5 percent aggregate repurchase obligation with
respect to products repossessed by Polaris Acceptance is approximately $89.5 million.

Financing of the Company’s United States sales of boats was previously completed by a subsidiary of Huntington Bancshares Incorporated (“Huntington”) and
the Company may still be required to repurchase products repossessed by Huntington up to a maximum of 100 percent of the aggregate outstanding Huntington
receivables balance. The Company also has other financing arrangements related to its foreign subsidiaries in which it has agreed to repurchase repossessed
products. As of September 30, 2026, these potential aggregate repurchase obligations were approximately $48.5 million.

The Company’s financial exposure under these repurchase agreements is limited to the difference between the amounts unpaid by the dealer or distributor with
respect to the repossessed product plus costs of repossession and the amount received on the resale of the repossessed product. No material losses have been
incurred under these agreements during the periods presented.

The Company has agreements with third-party finance companies to provide financing options to end consumers of the Company’s products. The Company has
no material contingent liabilities for residual value or credit collection risk under these agreements. The Company’s income generated from these agreements is
recorded in income from financial services in the consolidated statements of income (loss).

Note 10. Commitments and Contingencies

Product liability. The Company is subject to product liability claims in the normal course of business. The Company purchases excess insurance coverage
annually for product liability claims, which is subject to self-insured retention and aggregate limits. The estimated costs resulting from any losses are charged
to operating expenses when it is probable a loss has been incurred and the amount of the loss is reasonably estimable. The Company utilizes actuarial analysis,
which considers claims experience and historical trends, along with an analysis of current claims, to assist in determining the appropriate loss reserve levels. As
of September 30, 2026 and December 31, 2025, the Company had an accrual of $282.7 million and $374.1 million, respectively, for the probable payment of
pending claims related to product liability litigation associated with the Company’s products. This accrual is recorded in accrued expenses in the consolidated
balance sheets. Amounts due from insurance carriers, to the extent applicable, reduce our financial exposures to product liability claims and are recorded in
prepaid expenses and other in the consolidated balance sheets. As of September 30, 2026 and December 31, 2025, the Company recorded $63.1 million and
$182.5 million, respectively, for probable insurance recoveries related to product liability accruals.

Litigation. The Company is subject to lawsuits and claims arising in the normal course of business, including matters related to intellectual property,
commercial matters, employment, warranty, product liability claims and putative class actions. Additional details about certain of the pending class actions and
putative class actions are provided in Part II, Item 1 — Legal Proceedings.

In the opinion of management, it is presently unlikely that any legal proceedings pending against or involving the Company will have a material adverse effect
on the Company’s financial position, results of operations, or cash flows. However, in many of these matters, it is inherently difficult to determine whether a
loss is probable or reasonably possible or to estimate the size or range of the possible loss given the variety of potential outcomes of actual and potential claims,
including legal proceedings resulting in verdicts that exceed policy limits for a given year or seeking punitive damages for certain policy years for which we
may not be insured, the uncertainty of future rulings, possible class certification, the behavior or incentives of adverse parties, and other factors outside of the
control of the Company. Accordingly, the Company’s loss reserve may change from time to time, and actual losses could exceed the amounts accrued by an
amount that could be material to the Company’s consolidated financial position, results of operations, or cash flows in any particular reporting period.

Regulatory. In the normal course of business, the Company’s products are subject to extensive laws and regulations relating to safety, environmental, and other
regulations promulgated by the United States federal government and individual states, as well as international regulatory authorities. Failure to comply with
applicable regulations could result in fines, penalties, or other costs.
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Tariffs. In February 2026, the U.S. Supreme Court issued a ruling that tariffs imposed under the International Emergency Economic Powers Act (“IEEPA”)
were unauthorized. During the nine months ended September 30, 2026, we submitted claims for refunds of certain IEEPA tariffs previously paid on imports.
The Company has deemed recovery of tariffs subject to those claims, as well as certain amounts from suppliers, to be probable, and has further collected
interest on refunds paid. During the quarter ended September 30, 2026, the Company recognized a benefit of $9.8 million, of which $6.4 million was recorded
in cost of sales and $3.4 million was recorded within interest expense in the consolidated statements of income (loss). During the year-to-date period ended
September 30, 2026, the Company recognized a benefit of $83.7 million, of which $80.3 million was recorded in cost of sales and $3.4 million was recorded
within interest expense in the consolidated statements of income (loss). As of September 30, 2026, the Company has collected substantially all of its tariff
refunds for claims submitted to date.

Note 11. Segment Reporting

In the first quarter of 2026, the Company began management of its portfolio of businesses under a new basis following the divestiture of the Indian Motorcycle
business. All historical results were reclassified for comparability, including the divested Indian Motorcycle business, which is included in corporate and
corporate costs and other.

The Company’s reportable segments are based on the Company’s method of internal reporting and are comprised of various product offerings that serve
multiple end markets. These results are not necessarily indicative of the results of operations that would have occurred had each reportable segment been an
independent, stand-alone entity during the periods presented. The internal reporting of these operating segments is based, in part, on the reporting and review
process used by the Company’s chief operating decision maker (“CODM?”), its Chief Executive Officer. The Company primarily uses gross profit, a measure
that is determined in accordance with U.S. GAAP, to evaluate segment profitability and make decisions about resource allocation. The Company’s CODM does
not utilize segment asset information to evaluate performance and make resource allocation decisions, and thus such disclosures are not provided. The
Company has six operating segments: 1) Off-Road Vehicles (“ORV”), 2) Seasonal, 3) Commercial, 4) Government/Defense, 5) Marine, and 6) Aixam &
Goupil, and three reportable segments: 1) Polaris Powersports, 2) Marine, and 3) Aixam & Goupil.

The Polaris Powersports reportable segment includes the aggregated results of the Company’s ORV, Seasonal, Commercial, and Government/Defense
operating segments. The Marine and Aixam & Goupil reportable segments include the results for those respective operating segments. Corporate and corporate
costs and other includes revenues and costs of previously divested businesses including Indian Motorcycle, income and costs related to TSA and supply
agreements, and costs that are not allocated to reportable segments, including certain manufacturing costs, the impacts of certain foreign currency transactions,
and certain incentive compensation costs and related adjustments.

The Company has determined its significant segment expense categories based on amounts regularly provided to the Company’s CODM to evaluate segment
profitability and drive strategic decision making. Reportable segment sales and significant reportable segment expense categories and amounts included in the
Company’s measure of segment profit or loss, gross profit, were as follows (in millions):

For the Three Months Ended September 30, 2026

Polaris Powersports Marine Aixam & Goupil Total
Reportable segment sales $ 1,822.1 $ 1334 § 68.0 § 2,023.5
Reconciliation of consolidated sales
Corporate 19.1
Consolidated sales 2,042.6
Purchased materials, logistics and labor 1,328.3 112.3 45.9 1,486.5
Depreciation and amortization 42.3 2.5 2.8 47.6
Warranty 45.7 2.8 0.6 49.1
Reportable segment gross profit $ 405.8 $ 158 $ 18.7 $ 440.3
Reconciliation of consolidated gross profit
Corporate costs and other - gross profit (7.9)
Total gross profit $ 4324
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For the Three Months Ended September 30, 2025

Polaris Powersports Marine Aixam & Goupil Total
Reportable segment sales $ 1,543.2 $ 1034 § 77.3 1,723.9
Reconciliation of consolidated sales
Corporate 117.7
Consolidated sales 1,841.6
Purchased materials, logistics and labor 1,125.6 87.0 52.7 1,265.3
Depreciation and amortization 43.7 23 2.2 48.2
Warranty 31.0 23 0.8 34.1
Reportable segment gross profit $ 3429 $ 11.8 $ 21.6 376.3
Reconciliation of consolidated gross profit
Corporate costs and other - gross profit 4.0
Total gross profit 380.3
For the Nine Months Ended September 30, 2026

Polaris Powersports Marine Aixam & Goupil Total
Reportable segment sales $ 49565 $ 4382 § 220.5 5,615.2
Reconciliation of consolidated sales
Corporate 108.9
Consolidated sales 5,724.1
Purchased materials, logistics and labor 3,604.3 358.0 148.0 4,110.3
Depreciation and amortization 121.5 7.3 7.9 136.7
Warranty 99.1 9.7 2.2 111.0
Reportable segment gross profit $ 1,131.6 $ 632 $ 62.4 1,257.2
Reconciliation of consolidated gross profit
Corporate costs and other - gross profit (11.7)
Total gross profit 1,245.5

For the Nine Months Ended September 30, 2025

Polaris Powersports Marine Aixam & Goupil Total
Reportable segment sales $ 42431 $ 3741 $ 219.6 4,836.8
Reconciliation of consolidated sales
Corporate 393.3
Consolidated sales 5,230.1
Purchased materials, logistics and labor 3,184.8 306.9 149.3 3,641.0
Depreciation and amortization 133.2 6.7 6.6 146.5
Warranty 74.7 7.8 5.0 87.5
Reportable segment gross profit $ 8504 §$ 527 $ 58.7 961.8
Reconciliation of consolidated gross profit
Corporate costs and other - gross profit 22.7
Total gross profit 984.5
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Item 2 - MANAGEMENT’S DISCUSSION AND ANALYSIS OF FINANCIAL CONDITION AND RESULTS OF OPERATIONS

The following discussion pertains to the results of operations and financial position of Polaris Inc., a Delaware corporation, for the three- and nine-month
periods ended September 30, 2026 compared to the three- and nine-month periods ended September 30, 2025. The terms “Polaris,” the “Company,” “we,” “us,”
and “our” as used herein refer to the business and operations of Polaris Inc., its subsidiaries and its predecessors, which began doing business in 1954. We
design, engineer, manufacture and market powersports vehicles which include: off-road vehicles (“ORV”), including all-terrain vehicles (“ATV”) and side-by-
side vehicles; military and commercial ORVs; snowmobiles; moto-roadsters; quadricycles; and boats. We also design and manufacture or source parts,
garments and accessories (“PG&A”), which includes aftermarket accessories and apparel. Due to the seasonal trends for certain products and certain changes in
production and shipping cycles, results of such periods are not necessarily indicative of the results to be expected for the complete year. Unless otherwise
noted, all “quarter” comparisons are from the third quarter of 2026 to the third quarter of 2025 and all “year-to-date” comparisons are from the nine-month
period ended September 30, 2026 to the nine-month period ended September 30, 2025. Estimates related to industry retail sales are unaudited and based on
internally-generated management estimates, including estimates based on extrapolations from third-party surveys of the industries in which we compete, and
are subject to change.

Overview

Third quarter sales totaled $2,042.6 million, an increase of 11 percent from last year’s third quarter sales of $1,841.6 million. The increase in sales for the
quarter was primarily driven by increased shipments and higher net pricing, partially offset by reduced motorcycle shipments as a result of the Indian
Motorcycle divestiture and product mix.

Our gross profit of $432.4 million increased 14 percent from $380.3 million in the comparable prior year third quarter. Gross profit, as a percentage of sales,
increased primarily as a result of higher net pricing, favorable operational costs and tariff refunds, partially offset by incremental tariff expense and higher
commodity costs.

Net income attributable to Polaris was $38.4 million, or $0.66 per diluted share, compared to 2025 third quarter net loss attributable to Polaris of $15.8 million,
or $0.28 net loss per diluted share. The improvement for the quarter was primarily driven by increased shipments, impairment charges recorded in the prior
year comparable period that did not recur in 2026, higher net pricing, favorable operating costs and tariff refunds, partially offset by incremental tariff expense,
higher commodity costs and increased general and administrative expense. We reported third quarter adjusted EBITDA of $180.0 million, compared to 2025
third quarter adjusted EBITDA of $140.4 million. For information on how we define and calculate Adjusted EBITDA, and a reconciliation from net income
(loss) to adjusted EBITDA, see “Non-GAAP Financial Measures”.

Global Economic Conditions

We continue to monitor macroeconomic trends and uncertainties and changes in international trade relations and trade policy, including those related to tariffs.
The U.S. government has implemented a general tariff on imports from many major trading partners, with some adjusted rates for those who have reached
certain trade reciprocity agreements, and has prohibited certain imports from Canada. Impacted countries have and may impose retaliatory tariffs, and such
actions could give rise to an escalation of other trade measures by the United States or countries subjected to such tariffs.

In November 2025, the U.S. Supreme Court heard arguments in a case challenging tariffs imposed under the International Emergency Economic Powers Act
(“IEEPA”), and in February 2026, the Court issued a ruling that IEEPA does not authorize the imposition of tariffs. The Court only ruled on IEEPA tariffs and
did not invalidate any other tariffs. As a result of this ruling, the U.S. Court of International Trade issued an order directing U.S. Customs and Border Protection
(“CBP”) to formalize a process for refunds. On April 20, 2026, CBP launched an online portal (“CAPE”) that can be used to submit IEEPA tariff refund
requests and began issuing refunds in May 2026. Although CAPE is now available for the majority of entries and refunds are being issued, CBP and the U.S.
Department of Justice appealed the Court of International Trade’s order as applied to importers who have not acted on their claims.

Since the Supreme Court’s ruling, the U.S. government has implemented various tariffs, invoking other statutory authorities. Some of these actions continue to
be challenged in court and could impact the manner in which tariff costs or potential refunds are calculated. Adverse rulings, or the replacement or
implementation of new tariffs or trade restrictions including import bans, may have a material adverse impact on our results of operations, including our
profitability. The tariff policy and trade environment is rapidly evolving and there is no guarantee that additional or increased tariffs will not be imposed, even
on countries with whom the United States has historically has long-standing, cooperative trade relationships.

We currently procure components from countries subject to such tariffs. As a result of the current tariffs, we anticipate increased supply chain challenges,
commodity cost volatility, economic uncertainty, and economic pressures on customers
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and consumers as a result of the challenges of high inflation combined with the effects of increased tariffs. To mitigate the impact of tariffs on our supply chain
and manufacturing, we continue to evaluate sourcing alternatives, negotiate with suppliers, and work to increase the percentage of shipments that qualify for
favorable tariff treatment under free trade agreements. Incremental tariffs and changed trade policies had a notable impact on our financial results for the three
and nine-month periods ended September 30, 2026, and could continue to adversely impact our results in the future.

During the nine months ended September 30, 2026, we submitted claims for refunds of certain IEEPA tariffs previously paid on imports. Related to these
claims, as well as certain amounts from suppliers and interest collected on refunds paid, we recognized a benefit of $9.8 million during the quarter ended
September 30, 2026, of which $6.4 million was recorded in cost of sales and $3.4 million was recorded within interest expense in the consolidated statements
of income (loss). During the year-to-date period ended September 30, 2026, we recognized a benefit of $83.7 million, of which $80.3 million was recorded in
cost of sales and $3.4 million was recorded within interest expense in the consolidated statements of income (loss). As of September 30, 2026, we have
collected substantially all tariff refunds for claims submitted to date.
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Consolidated Results of Operations

The consolidated results of operations were as follows:

Sales
Cost of sales
Gross profit
Percentage of sales
Operating expenses:
Selling and marketing
Research and development
General and administrative
Goodwill impairment
Loss on disposal groups
Total operating expenses
Percentage of sales
Income from financial services
Operating income (loss)

Non-operating expense:

Interest expense

Other (income) expense, net
Income (loss) before income taxes
Provision (benefit) for income taxes

Effective income tax rate

Net income (loss)

Net income attributable to noncontrolling
interest

Net income (loss) attributable to Polaris Inc.
Percentage of sales

Adjusted EBITDA
Adjusted EBITDA Margin

Diluted net income (loss) per share
attributable to Polaris Inc. shareholders

Weighted average diluted shares outstanding
NM = not meaningful

Three months ended September 30,

Nine months ended September 30,

Change Change

2026 2025 2026 vs. 2025 2026 2025 2026 vs. 2025
$ 2,042.6 $ 1,841.6 11 % 5,724.1 $ 5,230.1 9%
1,610.2 1,461.3 10 % 4,478.6 4,245.6 5%
$ 4324 $ 380.3 14 % 1,245.5 $ 984.5 27 %
21.2% 20.6 % +52 bps 21.8% 18.8 % +293 bps
$ 124.9 $ 126.7 1% 350.8 $ 368.9 5)%
88.2 92.8 5)% 264.1 266.0 1%
160.6 117.8 36 % 466.0 347.9 34 %
— — — — 52.6 (100)%
1.8 423 (96)% 30.9 423 Q7%
$ 375.5 $ 379.6 ()% 1,111.8 $ 1,077.7 3%
18.4 % 20.6 % -223 bps 19.4 % 20.6 % -118 bps
16.5 19.7 (16)% 49.4 64.6 24)%
$ 73.4 $ 204 NM 183.1 $ (28.6) NM
28.2 33.1 (15)% 923 100.4 8)%
(11.0) (0.6) NM (41.1) 46.8 NM
$ 56.2 $ (12.1) NM 131.9 $ (175.8) NM
17.6 3.6 NM 33.9 (14.3) NM
31.3% (28.6)% NM 25.7% 82 % NM
$ 386 $ (15.7) NM 980 $ (161.5) NM
(0.2) 0.1) 100 % (0.6) 0.4) 50 %
$ 384 $ (15.8) NM 974 $ (161.9) NM
1.9 % 0.9)% +274 bps 1.7 % (3.1)% +480 bps
$ 180.0 $ 140.4 28 % 5222 $ 312.1 67 %
8.8 % 7.6 % +118 bps 9.1% 6.0 % +315 bps
$ 066 $ (0.28) NM 167 S (2.84) NM
58.5 56.9 3% 58.3 56.9 2%
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Sales:

The increase in sales for the quarter and year-to-date period was primarily driven by increased shipments and higher net pricing, partially offset by reduced
motorcycle shipments as a result of the Indian Motorcycle divestiture and product mix.

The components of the consolidated sales change were as follows:

Volume

Product mix and price
Currency

Divestiture

Percent change in total Company sales compared to corresponding period of
the prior year

Three months ended

Nine months ended

September 30, 2026 September 30, 2026
16 % 11 %
1 2
— 1
(6) (5
11 % 9 %

Sales by geographic region were as follows:

Three months ended September 30, Nine months ended September 30,

Percent of Percent of Percent Change Percent of Percent of Percent Change

($.in millions) 2026 Total Sales 2025 Total Sales 2026 vs. 2025 2026 Total Sales 2025 Total Sales 2026 vs. 2025
United States $ 1,677.1 82 % $ 1,503.6 82 % 12 % $ 4,665.2 81 % $ 41742 80 % 12 %
Canada 137.4 7 % 82.1 4 % 67 % 330.3 6 % 285.4 5 % 16 %
Other countries 228.1 11 % 255.9 14 % (11) % 728.6 13 % 770.5 15 % ) %
Total sales $ 2,042.6 100 % $ 1,841.6 100 % 11 % § 5,724.1 100 % $ 5,230.1 100 % 9 %

Sales in the United States increased during the quarter and year-to-date periods primarily as a result of increased ORV, Commercial, snowmobile,
Government/Defense, and pontoon shipments, as well as higher PG&A sales. These increases were partially offset by reduced motorcycle shipments as a result
of the Indian Motorcycle divestiture.

Sales in Canada increased during the quarter and year-to-date periods primarily as a result of increased snowmobile shipments and PG&A sales, partially offset
by reduced motorcycle shipments as a result of the Indian Motorcycle divestiture. Currency rate movements had an unfavorable impact of three percentage
points on quarter sales and a favorable impact of one percentage point on year-to-date sales.

Sales in other countries decreased during the quarter and year-to-date periods primarily due to reduced motorcycle shipments as a result of the Indian
Motorcycle divestiture and fewer Aixam shipments. These decreases were partially offset by increased ORV shipments. Currency rate movements had a
favorable impact of one percentage point on quarter sales and five percentage points on year-to-date sales.

Cost of Sales:

The following table reflects our cost of sales in dollars and as a percentage of sales:

Three months ended September 30, Nine months ended September 30,

Percent Percent
Percent of Percent of Change Percent of Percent of Change
Total Total 2026 vs. Total Total 2026 vs.
(8 in millions) 2026 Cost of Sales 2025 Cost of Sales 2025 2026 Cost of Sales 2025 Cost of Sales 2025
Purchased materials
and logistics $ 1,339.5 83% $ 1,205.2 82 % 11% $ 3,717.4 83% $ 3,513.2 83 % 6 %
Labor costs 172.6 11 % 162.0 11 % 7% 508.5 11 % 463.3 11 % 10 %
Depreciation and
amortization 49.1 3% 55.6 4% 12)% 141.8 3% 167.9 4% (16)%
Warranty 49.0 3% 38.5 3% 27 % 110.9 3% 101.2 2% 10 %
Total cost of sales $ 1,610.2 100 % $ 1,461.3 100 % 10% $ 4,478.6 100 % $ 4,245.6 100 % 5%
Percentage of sales 78.8 % 79.4 % -52 bps 78.2 % 81.2 % -293 bps
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Cost of sales increased during the quarter and year-to-date period primarily due to increased sales volumes driving higher purchased materials and increased
labor costs, as well as increased warranty expense. These increases were partially offset by reduced depreciation and amortization expense.

Gross Profit:

Gross profit for the quarter and year-to-date period, as a percentage of sales, increased primarily as a result of higher net pricing, favorable operational costs
and tariff refunds, partially offset by higher commodity costs and incremental tariff expense. The increase in gross profit for the year-to-date period, as a
percentage of sales, was also driven by favorable product mix.

Operating Expenses:

Operating expenses, in absolute dollars and as a percentage of sales, decreased for the quarter primarily as a result of impairment charges in the prior year
comparable period that did not recur in 2026 and lower research and development and selling and marketing expenses, partially offset by higher general and
administrative expenses. For the year-to-date period, operating expenses increased in absolute dollars and decreased as a percentage of sales. These changes
were primarily due to higher general and administrative expenses, partially offset by goodwill impairment charges in the prior year that did not recur in 2026,
lower selling and marketing expenses, and reduced impairment and other charges associated with assets sold or classified as held for sale.

Income from Financial Services:

Income from financial services decreased for the quarter and year-to-date period, primarily due to lower retail credit income as a result of reduced penetration
and lower wholesale financing income from Polaris Acceptance.

Interest Expense:
Interest expense decreased for the quarter and year to date period, primarily as a result of lower average debt levels.
Other (income) expense, net:

The increase in other (income) expense for the quarter and year-to-date period was primarily attributable to incremental income received under transition
services agreements following the Indian Motorcycle divestiture. The increase for the year-to-date period was also driven by an impairment charge related to a
strategic investment recorded in the prior year comparable period that did not recur in 2026. Other (income) expense is also impacted by currency exchange
rate movements and the corresponding effects on currency transactions related to our international subsidiaries.

Provision (benefit) for income taxes:

Income tax expense for the quarter was $17.6 million or 31.3 percent of income before income taxes, compared to income tax expense of $3.6 million or 28.6
percent of the loss before income taxes for the third quarter of 2025. Income tax expense for the year-to-date period was $33.9 million or 25.7 percent of
income before income taxes, compared to an income tax benefit of $14.3 million or 8.2 percent of the loss before income taxes for the nine months ended
September 30, 2025. The change in the effective income tax rate for the quarter and year-to-date periods was primarily due to pretax income generated in the
2026 periods compared to pretax losses in the prior year periods, as well as impacts associated with changes in non-deductible impairment charges, Foreign-
Derived Deduction Eligible Income, research and development credits, and income tax reserves compared to the prior periods.

Adjusted EBITDA:

Adjusted EBITDA, in absolute dollars and as a percentage of sales, increased during the quarter and year-to-date period primarily as a result of increased
shipments, higher net pricing, favorable operating costs and tariff refunds, partially offset by incremental tariff expense, higher commodity costs and increased
general and administrative expense.

Weighted average diluted shares outstanding:

Weighted average diluted shares outstanding increased for the quarter and year-to-date period, primarily due to share issuances within and between the
comparable periods and an increase in the dilutive effect of share-based equity awards.

Cash Dividends:

We paid a regular cash dividend of $0.68 per common share on September 15, 2026 to holders of record at the close of business on September 1, 2026. We paid
aggregate cash dividends of $2.04 per common share for the nine months ended September 30, 2026.
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Segment Results of Operations

In the first quarter of 2026, the Company began management of its portfolio of businesses under a new basis following the divestiture of the Indian Motorcycle
business. All historical results were reclassified for comparability, including the results of the divested Indian Motorcycle business, which are included in
corporate and corporate costs and other.

The summary that follows provides a discussion of the results of operations of each of our three reportable segments, Polaris Powersports, Marine, and Aixam
& Goupil. Each of these reportable segments is comprised of various product offerings that serve multiple end markets. We evaluate performance based on
sales and gross profit. Corporate and corporate costs and other includes revenues and costs of previously divested businesses including Indian Motorcycle,
income and costs related to TSA and supply agreements, and costs that are not allocated to reportable segments, including certain manufacturing costs, the
impacts of certain foreign currency transactions, and certain incentive compensation costs and related adjustments.

Our sales and gross profit by reportable segment, which includes the respective PG&A, as well as amounts related to corporate and other activities, were as

follows:

Three months ended September 30, Nine months ended September 30,

Percent Percent

Change Change

Percent Percent 2026 vs. Percent Percent 2026 vs.

($.in millions)_ 2026 of Sales 2025 of Sales 2025 2026 of Sales 2025 of Sales 2025
Polaris Powersports $ 1,822.1 89% $ 1,543.2 84 % 18% $ 4,956.5 86 % $ 4,243.1 81 % 17 %
Marine 133.4 7% 103.4 6% 29 % 438.2 8% 374.1 7 % 17 %
Aixam & Goupil 68.0 3% 71.3 4% (12)% 220.5 4% 219.6 4% —%
Corporate 19.1 1% 117.7 6% (84)% 108.9 2% 393.3 8% (72)%
Total sales $ 2,042.6 100% $ 1,841.6 100 % 11% § 5,724.1 100% $ 5,230.1 100 % 9 %
Three months ended September 30, Nine months ended September 30,

Percent Percent

Change Change

Percent Percent 2026 vs. Percent Percent 2026 vs.

(8 in millions) 2026 of Sales 2025 of Sales 2025 2026 of Sales 2025 of Sales 2025

Polaris Powersports $ 4058 223% $ 3429 222 % 18% §$ 1,131.6 228% $ 8504 20.0 % 33 %
Marine 15.8 11.9 % 11.8 11.4 % 34 % 63.2 144 % 52.7 14.1 % 20 %
Aixam & Goupil 18.7 27.5 % 21.6 28.0 % 13)% 62.4 28.3 % 58.7 26.7 % 6 %
Corporate costs and other (7.9) 4.0 (298)% (11.7) 22.7 (152)%
Total gross profit $ 4324 $ 3803 14% $§ 1,2455 $ 9845 27 %
Percentage of sales 21.2% 20.6% +52 bps 21.8% 18.8% +293 bps

Polaris Powersports:

Polaris Powersports sales, inclusive of PG&A sales, increased for the quarter and year-to-date period, primarily as a result of increased ORV, Commercial,
snowmobile, and Government/Defense shipments, as well as higher PG&A sales. The average per unit sales price for the Polaris Powersports reportable
segment was approximately flat for the quarter and increased approximately two percent for the year-to-date period primarily as a result of product mix and
higher net pricing.

Sales to customers outside of North America increased 10 percent for the quarter and 15 percent for the year-to-date period primarily as a result of higher ORV
shipments.

Gross profit, as a percentage of sales, increased during the quarter and year-to-date period primarily as a result of higher net pricing, favorable operating costs
and tariff refunds, partially offset by incremental tariff expense and higher commodity costs. The increase in gross profit for the year-to-date period, as a
percentage of sales, was also driven by favorable product mix.
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Additional information on our end markets for the quarter:

*  Polaris North America utility unit retail sales up mid-single digits percent

*  Polaris North America recreation excluding youth unit retail sales down mid-teens percent

e Total Polaris North America ORV excluding youth unit retail sales up low-single digits percent

»  Estimated North America industry ORV excluding youth unit retail sales approximately flat

e Total Polaris North America ORV excluding youth dealer inventories up approximately 12 percent
Marine:

Marine sales increased during the quarter and year-to-date period primarily as a result of favorable product mix and increased pontoon shipments. The average
per unit sales price for the Marine reportable segment increased approximately 15 percent and 11 percent for the quarter and year-to-date period, respectively,
primarily due to product mix and higher net pricing.

Gross profit, as a percentage of sales, increased for the quarter and year-to-date period primarily as a result of favorable product mix and favorable operating
costs, partially offset by incremental tariff expense.

Additional information on our end markets for the two-month period ended August 31, 2026:
*  Polaris U.S. pontoon unit retail sales down low-double digits percent
*  Estimated U.S. industry pontoon unit retail sales down low-teens percent
e Polaris U.S. deck boat unit retail sales down low-forties percent
»  Estimated U.S. industry deck boat unit retail sales down mid-thirties percent
Aixam & Goupil

Aixam & Goupil sales, inclusive of PG&A sales, decreased for the quarter primarily due to reduced Aixam shipments. Sales increased for the year-to-date
period primarily as a result of increased Goupil shipments and PG&A sales, mostly offset by reduced Aixam shipments.

Gross profit, as a percentage of sales, decreased during the quarter primarily due to decreased leverage of fixed costs as a result of reduced sales volumes and
unfavorable product mix. Gross profit, as a percentage of sales, increased during the year-to-date period primarily as a result of favorable operational costs and
lower warranty expense.

Corporate

Corporate includes revenues and costs of previously divested businesses including Indian Motorcycle, income and costs related to transition services and
supply agreements, and costs that are not allocated to reportable segments, including certain manufacturing costs, the impacts of certain foreign currency
transactions, and certain incentive compensation costs and related adjustments. Corporate sales and gross profit decreased for the quarter and year-to-date
periods as a result of the Indian Motorcycle divestiture on February 2, 2026. These decreases were partially offset by incremental sales and gross profit
generated from transition services and supply agreements.

Non-GAAP Financial Measures

To supplement our consolidated financial statements, which are prepared and presented in accordance with U.S. GAAP, we use certain non-GAAP financial
measures, as described below, to understand and evaluate our core operating performance. These non-GAAP financial measures, which may be different than
similarly titled measures used by other companies, are presented to enhance investors’ overall understanding of our financial performance and should not be
considered a substitute for, or superior to, the financial information prepared and presented in accordance with U.S. GAAP.

We use the non-GAAP financial measure of Adjusted EBITDA, which is defined as net income (loss), excluding interest expense, income tax expense,
depreciation and amortization, and certain other non-cash, non-recurring, or non-operating items impacting net income (loss) from time to time. For example,
costs associated with certain corporate restructuring activities, such as acquisitions and divestitures, are included as non-GAAP adjustments. We use the non-
GAAP financial measure of Adjusted EBITDA Margin, which is defined as Adjusted EBITDA divided by adjusted net sales. We believe that Adjusted EBITDA
and Adjusted EBITDA Margin help identify underlying trends in our business that could otherwise be masked by the effect of the expenses that we exclude
from Adjusted EBITDA and Adjusted EBITDA Margin.
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We believe that these measures provide useful information about our financial performance, enhance the overall understanding of our past performance and
future prospects, and allow for greater transparency with respect to key metrics used by our management for financial and operational decision making. We are
presenting these non-GAAP measures to assist investors in seeing our financial performance through the eyes of management, and because we believe that
these measures provide an additional tool for investors to use in comparing our core financial performance over multiple periods with other companies in our
industry.

Adjusted EBITDA has limitations and should not be considered in isolation from, as a substitute for, or more meaningful than, net income (loss) as determined
in accordance with U.S. GAAP. Certain items excluded from Adjusted EBITDA are significant components in understanding and assessing a company’s
financial performance. Our presentation of Adjusted EBITDA and Adjusted EBITDA Margin should not be construed as an inference that our results will be
unaffected by unusual or non-recurring items.

The following table presents a reconciliation of net income (loss), the most comparable U.S. GAAP financial measure, to Adjusted EBITDA for each of the
periods presented:

Three months ended September 30, Nine months ended September 30,

(8 in millions) 2026 2025 2026 2025

Sales $ 2,042.6 $ 1,841.6 $ 5,724.1 $ 5,230.1
Restructuring @ (0.8) — (0.8) —
Product wind downs ¢ — (3.6) — (7.9)

Adjusted sales $ 2,041.8 $ 1,838.0 $ 5,723.3 $ 5,222.2

Net income (loss) $ 386 % 15.7) $ 98.0 $ (161.5)
Provision (benefit) for income taxes 17.6 3.6 33.9 (14.3)
Interest expense 28.2 33.1 923 100.4
Depreciation 63.0 66.7 182.3 201.0
Intangible amortization 4.6 5.9 13.8 17.9
Acquisition-related costs — 0.1 — 0.1
Restructuring 1.6 2.7 18.3 8.2
Product wind downs @ — 0.2 — 9.5
Litigation-related expenses ) 24.6 1.5 28.0 6.5
Impairment charges © — — 22 102.0
Distressed supplier support payments 7 — — 22.5 —
Loss on disposal groups ® 1.8 423 30.9 42.3

Adjusted EBITDA $ 180.0 $ 1404 % 522.2 $ 312.1

Adjusted EBITDA Margin 8.8 % 7.6 % 9.1 % 6.0 %

(D Represents amortization expense for intangible assets acquired through business combinations and asset acquisitions
@ Represents adjustments for integration and acquisition-related expenses

() Represents adjustments for corporate restructuring

® Represents adjustments related to product wind downs

©) Represents adjustments for pending class action lawsuit settlements and the related litigation costs, as well as certain legal costs associated with the
Company’s active federal patent infringement matter

©) Represents goodwill and strategic investment impairment charges
() Represents charges attributable to payments made in support of a distressed supplier

®) Represents the loss associated with the Company’s divestiture of the Indian Motorcycle business, as well as impairment and other charges related to certain
other assets sold or classified as held for sale
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Liquidity and Capital Resources

Our primary sources of liquidity have been cash provided by operating and financing activities, including funds as needed from our credit facility and issuances
of long-term debt. Our primary uses of funds have been for new product development, capital investments, cash dividends to shareholders, repurchases and
retirements of common stock, and acquisitions. The seasonality of production and shipments causes working capital requirements to fluctuate during the year
and from year to year.

We believe that existing cash balances and cash flows to be generated from operating activities, borrowing capacity under our credit facility and from future
issuances or borrowings of long-term debt, will be sufficient to fund operations, new product development, capital investments, cash dividends to shareholders,
and repurchases and retirements of common stock for at least the next 12 months and for the foreseeable future thereafter.

Cash Flows

The following table summarizes the cash flows from operating, investing and financing activities:

Nine months ended September 30,

(8 in millions) 2026 2025 Change

Total cash provided by (used for):
Operating activities $ 2918 $ 562.3 $ (270.5)
Investing activities (170.6) (76.8) (93.8)
Financing activities (33.7) (459.2) 425.5

Operating Activities:

The decrease in net cash from operating activities was primarily the result of a consistent working capital position over the nine months ended September 30,
2026 compared to working capital reductions in the prior year comparable period, partially offset by higher net income. Net income was $98.0 million for the
nine months ended September 30, 2026, compared to a net loss of $161.5 million in the prior year comparable period.

Investing Activities:

The primary sources and uses of cash were for the purchase of property, equipment and tooling for continued capacity and capability at our manufacturing,
distribution, and product development facilities, and distributions from and contributions to Polaris Acceptance. Net cash used for investing activities increased
primarily due to incremental cash payments to facilitate the sale of the Indian Motorcycle business, increased property, equipment and tooling purchases, and
strategic investments made during the first quarter of 2026, partially offset by higher net distributions from Polaris Acceptance.

Financing Activities:

The decrease in net cash used for financing activities was primarily the result of net borrowings under financing agreements in the nine months ended
September 30, 2026 compared to net repayments under financing agreements during the comparable period in 2025. Net borrowings totaled $88.1 million for
the nine months ended September 30, 2026 compared to net repayments of $346.7 million during the comparable period in 2025.

Financing Arrangements:

We are party to an unsecured credit facility, which includes a $1.4 billion variable interest rate revolving loan facility (the “Revolving Loan Facility”) that
matures in December 2029, under which we have unsecured borrowings. As of September 30, 2026, there were borrowings of $149.2 million outstanding
under the Revolving Loan Facility. Our credit facility also includes a term loan facility (the “Term Loan Facility”), pursuant to which $456.3 million was
outstanding as of September 30, 2026. We are required to make principal payments under the Term Loan Facility totaling $25 million over the next 12 months.
For the credit facility, interest is charged at rates based on adjusted Term SOFR plus the applicable add-on percentage, as defined in the credit agreement. As of
September 30, 2026, we had $1,241.6 million of availability on the Revolving Loan Facility.
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The credit agreement contains covenants that require us to maintain certain financial ratios, including minimum interest coverage and maximum leverage
ratios. The credit agreement requires us to maintain an interest coverage ratio of not less than 3.00 to 1.00 and a leverage ratio of not more than 3.50 to 1.00 on
a rolling four quarter basis. The interest coverage ratio is calculated as Adjusted EBITDA to interest expense for the then most-recently ended four fiscal
quarters. The leverage ratio is calculated as consolidated funded indebtedness less cash and cash equivalents, capped at $300 million, to Adjusted EBITDA for
the then most-recently ended four fiscal quarters. The Company was previously subject to modified covenants during a covenant relief period applicable for
each quarter ended June 30, 2025 through and including June 30, 2026. That covenant relief period ended in the third quarter of 2026.

In November 2023, we issued $500 million aggregate principal amount of 6.95% Senior Notes due 2029 (the “6.95% Senior Notes”) in an underwritten public
offering. We received approximately $492 million in net proceeds from the offering after deducting the underwriting discount and other fees and expenses. The
6.95% Senior Notes bear interest at a rate of 6.95% per year and mature in March 2029. In November 2025, the Company issued $500 million aggregate
principal amount of 5.60% Senior Notes due 2031 (the “5.60% Senior Notes” and together with the 6.95% Senior Notes, the “senior notes”) in an underwritten
public offering. The Company received approximately $497 million in net proceeds from the offering after deducting the underwriting discount and other fees
and expenses. The 5.60% Senior Notes bear interest at a rate of 5.60% and mature in March 2031. All of our senior notes are governed by an indenture and are
subject to customary covenants and make-whole provisions upon early redemption.

On July 2, 2018, pursuant to the Agreement and Plan of Merger dated May 29, 2018, the Company completed the acquisition of Boat Holdings, LLC, a
privately held Delaware limited liability company, headquartered in Elkhart, Indiana which manufactures boats (“Boat Holdings”). As a component of the Boat
Holdings merger agreement, we have committed to make a series of deferred payments to the former owners through July 2030. The original discounted
payable was for $76.7 million, of which $30.0 million was outstanding as of September 30, 2026.

As of September 30, 2026, we were in compliance with all debt covenants and our debt to total capital ratio was 66 percent. Additionally, as of September 30,
2026, we had letters of credit outstanding of $59.4 million, primarily related to inventory purchases.

Share Repurchases:

We did not repurchase shares of our common stock in open-market transactions under our share repurchase program during the first nine months of 2026. As of
September 30, 2026, up to an additional $1.1 billion of our common stock remains available for repurchase under our share repurchase program.

Wholesale Customer Financing Arrangements:

We have arrangements with certain finance companies to provide secured floor plan financing for our dealers. These arrangements provide liquidity by
financing dealer purchases of our products without the use of our working capital. A majority of the worldwide sales of ORVs, snowmobiles, boats and related
PG&A are financed under similar arrangements whereby we receive payment within a few days of shipment of the product. We participate in the cost of dealer
financing up to certain limits.

Under these arrangements, we have agreed to repurchase products repossessed by these finance companies. As of September 30, 2026, the potential aggregate
repurchase obligations were approximately $138.0 million. Our financial exposure under these repurchase agreements is limited to the difference between the
amounts unpaid by the dealer with respect to the repossessed product plus costs of repossession and the amount received on the resale of the repossessed
product. No material losses have been incurred under these agreements during the periods presented.

Retail Customer Financing Arrangements:

We have agreements with third-party finance companies to provide financing options to end consumers of our products. We have no material contingent
liabilities for residual value or credit collection risk under these agreements.
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Critical Accounting Policies

See our most recent Annual Report on Form 10-K for the year ended December 31, 2025 for a discussion of our critical accounting policies. There have been
no material changes to our critical accounting policies discussed in such report.

Note Regarding Forward-Looking Statements

This report contains not only historical information, but also “forward-looking statements” intended to qualify for the safe harbor provisions of the Private
Securities Litigation Reform Act of 1995. These “forward-looking statements” can generally be identified as such because the context of the statement will
include words such as we or our management “believes,” “anticipates,” “expects,” “estimates” or words of similar import. Similarly, statements that describe
our future plans, objectives or goals, such as future sales, future cash flows and capital requirements (including the sufficiency of our cash balances, cash flows
from operations and borrowing capacity to fund operations, new product development, capital investments, dividends and share repurchases), operational
initiatives, supply chain, the impact of tariffs and our tariff mitigation strategy, currency fluctuations, interest rates, commodity costs, and the expected outcome
of legal proceedings, are also forward-looking statements that involve certain risks and uncertainties that could cause actual results to differ materially from
those forward-looking statements. Forward-looking statements may also be made from time to time in oral presentations, including telephone conferences
and/or webcasts open to the public.
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Potential risks and uncertainties include such factors as the Company’s ability to successfully implement its manufacturing operations strategy and supply chain
initiatives, including its supply chain localization strategy; the Company’s ability to successfully source necessary parts and materials on a timely basis; the
ability of the Company to manufacture and deliver products to dealers to meet demand, including as a result of supply chain disruptions, and to identify and
meet optimal dealer inventory levels; the Company’s ability to accurately forecast and sustain consumer demand; the Company’s ability to mitigate increasing
input costs through pricing or other measures; the Company’s ability to realize anticipated cost savings and margin improvements from lean manufacturing,
operational efficiency, and portfolio optimization initiatives; product offerings, promotional activities and pricing strategies by competitors that may make our
products less attractive to consumers; the Company’s ability to strategically invest in innovation and new products, including as compared to our competitors;
economic conditions that impact consumer spending or consumer credit, including recessionary conditions and changes in interest rates; disruptions in
manufacturing facilities; product recalls and/or warranty expenses; product rework costs; freight and tariff costs (including the timing, amount and finality of
tariff relief or other opportunities to mitigate tariffs, particularly in light of the policies of the current presidential administration and retaliatory actions in
response thereto); the Company’s ability to derive the expected benefits from the Indian Motorcycle separation including the separation being accretive, within
the expected timeline or at all; environmental and product safety regulatory activity; effects of weather on the Company’s supply chain, manufacturing
operations and consumer demand; commodity costs; changes to international trade policies and agreements; uninsured product liability and class action claims
(including claims seeking punitive damages) and other litigation expenses incurred due to the nature of the Company’s business; impact of changes in Polaris
stock price on incentive compensation plan costs; foreign currency exchange rate fluctuations; uncertainty in the consumer retail and wholesale credit markets;
performance of affiliate partners; changes in tax policy; relationships with dealers and suppliers; and the general global economic, social and political
environment.

The risks and uncertainties discussed in this report are not exclusive and other factors that we may consider immaterial or do not anticipate may emerge as
significant risks and uncertainties.

Any forward-looking statements made in this report or otherwise speak only as of the date of such statement, and we undertake no obligation to update such
statements to reflect actual results or changes in factors or assumptions affecting such forward-looking statements. We advise you, however, to consult any
further disclosures made on related subjects in future Annual Reports on Form 10-K, Quarterly Reports on Form 10-Q and Current Reports on Form 8-K that
are filed with or furnished to the Securities and Exchange Commission.
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Item 3 — QUANTITATIVE AND QUALITATIVE DISCLOSURES ABOUT MARKET RISK

Refer to the Company’s Annual Report on Form 10-K for the year ended December 31, 2025 for a complete discussion on the Company’s market risk. There
have been no material changes in market risk from those disclosed in the Company’s Form 10-K for the year ended December 31, 2025. Refer below for
further discussion on commodity cost risk, foreign currency exchange rate risk, and interest rate risk.

Inflation:

We are subject to market risk from fluctuating market prices of certain purchased commodities and raw materials, including steel, aluminum, copper,
petroleum-based resins, certain rare earth metals and diesel fuel. In addition, we are a purchaser of components and parts containing various commodities,
including steel, aluminum, rubber and others, which are integrated into our products. While such materials are typically available from numerous suppliers,
commodity raw materials are subject to price fluctuations. Further, the ultimate cost of certain commodities, raw materials, components and parts can fluctuate
based on changes in international trade relations and trade policy, including those related to tariffs. We generally buy commodities and components based upon
market prices that are established with the vendor as part of the purchase process. We enter into commodity hedging contracts in order to manage fluctuating
market prices of certain commodities such as steel and diesel fuel. Based on our current outlook for commodity prices, excluding the impact of tariffs and
related items, we expect total commodities to have a negative impact on our gross profit margins for full-year 2026 when compared to 2025.

Foreign Exchange Rates:
The changing relationships of the U.S. dollar to foreign currencies can have a material impact on our financial results.

Euro: We have operations in the Eurozone through wholly owned subsidiaries and distributors. We also purchase components from certain suppliers directly
for our U.S. operations in transactions denominated in Euros. Fluctuations in the Euro to U.S. dollar exchange rate impact sales, cost of sales and net income or
loss.

Canadian Dollar: We operate in Canada through a wholly owned subsidiary. The relationship of the U.S. dollar in relation to the Canadian dollar impacts sales,
cost of sales and net income or loss.

Other currencies: We operate in various countries, principally in Europe, Mexico and Australia, through wholly owned subsidiaries. We also sell to certain
distributors in other countries and purchase components from certain suppliers directly for our U.S. operations in transactions denominated in these foreign
currencies. The relationship of the U.S. dollar in relation to these other currencies impacts sales, cost of sales and net income or loss.

We actively manage our exposure to fluctuating foreign currency exchange rates by entering into foreign exchange hedging contracts. During the quarter ended
September 30, 2026, after consideration of the existing foreign currency hedging contracts, foreign currencies had a negative impact on net income compared
to the comparable period in 2025. During the year-to-date period ended September 30, 2026, foreign currencies had a positive impact on net income compared
to the comparable period in 2025. We expect currencies to have a positive impact on full-year net income or loss in 2026 compared to 2025.

The assets and liabilities in all of our international entities are translated at the foreign exchange rate in effect at the balance sheet date. Translation gains and
losses are reflected as a component of accumulated other comprehensive loss, net in the shareholders’ equity section of the consolidated balance sheets.
Revenues and expenses in all of our international entities are translated at the average foreign exchange rate in effect for each month of the year. Certain assets
and liabilities related to intercompany positions reported on our consolidated balance sheets that are denominated in a currency other than the entity’s
functional currency are translated at the foreign exchange rates at the balance sheet date and the associated gains and losses are included in net income or loss.

Interest Rates:

We are a party to an unsecured credit facility with various lenders consisting of a $1.4 billion Revolving Loan Facility and a $500.0 million Term Loan Facility.
Interest accrues on the revolving loan and term loans at variable rates based on adjusted Term SOFR plus the applicable add-on percentage, as defined in the
credit agreement. As of September 30, 2026, there was $149.2 million outstanding on the Revolving Loan Facility and $456.3 million outstanding on the Term
Loan Facility. We previously entered into interest rate swaps in order to manage our exposure to fixed and variable interest rates associated with our debt.
Those interest rate swap contracts expired during the first quarter of 2026. We expect interest rates to have a positive impact on full-year net income or loss in
2026 compared to 2025.
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Our senior notes bear interest at fixed rates. We are subject to changes in the fair value of fixed-rate borrowings as a result of potential changes in prevailing
interest rates. Changes in the fair value of fixed-rate borrowings have no impact on the amount of interest incurred, cash flows or our financial position.

Item 4 — CONTROLS AND PROCEDURES
Evaluation of Disclosure Controls and Procedures

The Company carried out an evaluation, under the supervision and with the participation of the Company’s management, including the Company’s Chief
Executive Officer and its Chief Financial Officer, of the effectiveness of the design and operation of the Company’s disclosure controls and procedures (as
defined in Rule 13a-15(e) of the Securities Exchange Act of 1934 (the “Exchange Act”)) as of the end of the period covered by this report. Based on that
evaluation, the Company’s Chief Executive Officer and Chief Financial Officer have concluded that, as of the end of the period covered by this Quarterly
Report on Form 10-Q, the Company’s disclosure controls and procedures were effective to ensure that information required to be disclosed by the Company in
reports that it files or submits under the Exchange Act is (1) recorded, processed, summarized and reported within the time periods specified in SEC rules and
forms, and (2) accumulated and communicated to the Company’s management, including its Chief Executive Officer and Chief Financial Officer, in a manner
that allows timely decisions regarding required disclosure.

Changes in Internal Controls

There have been no changes in the Company’s internal control over financial reporting during the latest fiscal quarter covered by this Quarterly Report on Form
10-Q that have materially affected, or are reasonably likely to materially affect, the Company’s internal control over financial reporting.

Part II OTHER INFORMATION
Item 1 - LEGAL PROCEEDINGS

We are involved in a number of legal proceedings incidental to our business, none of which is presently expected to have a material effect on our financial
position, results of operations or cash flows, or the financial results of our business.

As of the date of the filing of this Quarterly Report on Form 10-Q, we are party to certain class action and putative class action lawsuits brought by the same
plaintiff’s counsel and largely repeating the same allegations regarding various state consumer protection laws focused on rollover protection structures’
certifications for various Polaris off-road vehicles sold in California. The first case brought in federal court in California related to this matter—
Guzman/Albright—was first reported in the Company’s Annual Report on Form 10-K for the year ended December 31, 2020. The district court granted
summary judgment against both plaintiffs’ claims, which the plaintiffs appealed. The Ninth Circuit issued two rulings in September 2022 that reversed the
district court’s summary judgment rulings and remanded the case to the district court with instructions to dismiss one plaintiff’s claims without prejudice. The
plaintiff whose claims were dismissed without prejudice refiled the putative class action in California State Court under the name A/bright. In June 2023, the
Albright court granted the parties’ stipulation to stay that case pending a decision on class certification in federal court in the Guzman case. On September 27,
2023, the district court in Guzman entered an order granting in part and denying in part plaintiff’s motion for class certification. The district court certified a
California class for plaintiff’s claim seeking money damages under the California Consumers Legal Remedies Act but denied class certification on plaintiff’s
claim seeking injunctive relief under Fed. R. Civ. P. 23(b)(2). On October 11, 2023, Polaris filed a petition to appeal the portion of the district court’s order
granting class certification. On December 14, 2023, the Ninth Circuit denied Polaris’s petition. On January 16, 2026, the state court in A/bright entered an order
setting a hearing for March 24, 2026 to review the stay of proceedings in that case. On March 19, 2026, the state court in 4/bright entered an order that
continued the stay, and re-scheduled the status conference for May 20, 2026, to review the stay of proceedings in that case. On May 18, 2026, the court entered
another order continuing the stay and re-scheduling the status conference for August 18, 2026. Plaintiff’s counsel’s related case—Hellman/Berlanga—was first
reported in the Company’s quarterly report for the period ended June 30, 2021. Since then, the Hellman plaintiff has been dismissed and, in May 2023, the
remaining plaintiff in the Berlanga case filed a motion for class certification, which we opposed. On July 16, 2024, the federal district court entered an order
granting in part and denying in part plaintiff’s motion for class certification. The federal district court certified a California class for plaintiff’s claim seeking
money damages but denied class certification on plaintiff’s claim seeking injunctive relief. On July 17, 2024, the federal district court ordered that the Guzman
case and the Berlanga case be consolidated for all purposes. On February 27, 2025, the federal district court
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vacated the pretrial deadlines and the May 5, 2025 trial date. On August 7, 2026, the Company and the plaintiffs agreed to a settlement in principle, which is
subject to the approval of the court.

Item 1A — RISK FACTORS

Please consider the factors discussed in Part I, Item 1A. “Risk Factors” in our Annual Report on Form 10-K for the year ended December 31, 2025. There have
been no material changes or additions to our risk factors discussed in such report which could materially affect the Company’s business, financial condition, or
future results.

Item 2 - UNREGISTERED SALES OF EQUITY SECURITIES AND USE OF PROCEEDS

The table below sets forth the information with respect to purchases made by or on behalf of Polaris of its own stock during the third quarter of the fiscal year
ending December 31, 2026.

Approximate Dollar Value of

Total Number of Shares Shares That May Yet Be
Total Number of Shares Average Price Paid Purchased as Part of Publicly Purchased Under the
Period Purchased per Share Announced Program Program
July 1 — 31,2026 — 3 — — $ 1,109,330,034
August 1 — 31, 2026 — § — — 3 1,109,330,034
September 1 — 30, 2026 — — — § 1,109,330,034
Total — 3 — —

(1) In October 2023, the Company’s Board of Directors authorized the purchase of up to an additional $1.0 billion of the Company’s outstanding common
stock, in addition to the amount still outstanding on its April 2021 share repurchase program. As of September 30, 2026, the Company was authorized to
repurchase up to an additional $1.1 billion of the Company’s common stock. The share repurchase program does not have an expiration date.

Item 5 — OTHER INFORMATION
Trading Arrangements

During the fiscal quarter ended September 30, 2026, none of the Company’s directors or officers (as defined in Rule 16a-1(f) under the Exchange Act) adopted,
modified or terminated a Rule 10b5-1 trading arrangement or non-Rule 10b5-1 trading arrangement (as each term is defined in Item 408 of Regulation S-K).
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Item 6 — EXHIBITS

Exhibit
Number

3.a

104

Description

Certificate of Incorporation of Polaris Inc. effective April 28, 2023, incorporated by reference to Exhibit 3.1 to the Company’s
Current Report on Form 8-K filed May 1, 2023.

Bylaws of Polaris Inc., effective April 28, 2023, incorporated by reference to Exhibit 3.2 to the Company’s Current Report on Form
8-K filed May 1, 2023.

Amendment No. 1 to Amended and Restated Polaris Inc. 2024 Omnibus Incentive Plan, effective as of July 30, 2026.
Certification of Chief Executive Officer required by Exchange Act Rule 13a-14(a).

Certification of Chief Financial Officer required by Exchange Act Rule 13a-14(a).

Certification furnished pursuant to 18 U.S.C. 1350, as adopted pursuant to Section 906 of the Sarbanes-Oxley Act of 2002.

Certification furnished pursuant to 18 U.S.C. 1350, as adopted pursuant to Section 906 of the Sarbanes-Oxley Act of 2002.

The following financial information from Polaris Inc.’s Quarterly Report on Form 10-Q for the period ended September 30, 2026,
filed with the SEC on October 27, 2026, formatted in Inline eXtensible Business Reporting Language (iXBRL): (i) the Consolidated
Balance Sheets as of September 30, 2026 and December 31, 2025, (ii) the Consolidated Statements of Income (Loss) for the three-
and nine-month periods ended September 30, 2026 and 2025, (iii) the Consolidated Statements of Comprehensive Income (Loss) for
the three- and nine-month periods ended September 30, 2026 and 2025, (iv) the Consolidated Statements of Equity for the three- and
nine-month periods ended September 30, 2026 and 2025, (v) the Consolidated Statements of Cash Flows for the nine-month periods
ended September 30, 2026 and 2025, and (vi) Notes to Consolidated Financial Statements.

The cover page from the Quarterly Report on Form 10-Q of the Company for the quarter ended September 30, 2026 formatted in
iXBRL.

35


https://content.edgar-online.com/ExternalLink/EDGAR/0001628280-23-014634.html?hash=e95db49f60f5c30e01bbf74667242515cb116c641c40c6863c322bd363e28a59&dest=certificateofincorporation_htm
https://content.edgar-online.com/ExternalLink/EDGAR/0001628280-23-014634.html?hash=e95db49f60f5c30e01bbf74667242515cb116c641c40c6863c322bd363e28a59&dest=bylawsofpolaris_htm

Table of Contents

SIGNATURES

Pursuant to the requirements of the Securities Exchange Act of 1934, the registrant has duly caused this report to be signed on its behalf by the undersigned
thereunto duly authorized.

POLARIS INC.
(Registrant)

Date:  October 27, 2026 /s/ MICHAEL T. SPEETZEN

Michael T. Speetzen
Chief Executive Officer
(Principal Executive Officer)

Date:  October 27, 2026 /s/ ROBERT P. MACK

Robert P. Mack
Chief Financial Officer
(Principal Financial and Accounting Officer)
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Exhibit 10.a
Amendment to

Polaris Inc. 2024 Omnibus Incentive Plan
(As Amended and Restated Effective April 30, 2026)

WHEREAS, upon the recommendation of the Compensation Committee (the “Committee”) of the Board of Directors (the “Board”) of
Polaris Inc., a Delaware corporation (the “Company”), the Board believes it is in the best interest of the Company to adopt an amendment to the
Polaris Inc. 2024 Omnibus Incentive Plan (As Amended and Restated Effective April 30, 2026) (the “Plan”) in order to clarify that the
Committee’s ability to delegate its authority to certain officers may be exercised consistent with Delaware legal requirements and that such
delegation may cover grants to Third-Party Service Providers; and

WHEREAS, pursuant to Sections 15.1 and 3.1 of the Plan, the Board may amend the terms of the Plan without obtaining stockholder
approval, subject to certain exceptions (which do not apply in this case).

1. Amendment. The Board hereby approves and adopts the following amendment (this “Amendment”) to the Plan: Section 3.3 of the Plan
(Delegation) is hereby deleted in its entirety and replaced with the following:

3.3 Delegation. To the extent not inconsistent with applicable law or stock exchange rules, the Committee may delegate all or any portion of
its authority under the Plan to one or more of its members or, with respect to Awards to certain Employees or Third-Party Service Providers,
to one or more executive officers of the Company. The Committee may also delegate to one or more Employees, agents or advisors such
nondiscretionary administrative duties or powers as it may deem advisable, and the Committee or any individuals to whom it has delegated
duties or powers as aforesaid may employ one or more individuals to render advice with respect to any responsibility the Committee or such
individuals may have under this Plan. Any delegation of authority by the Committee to an executive officer to approve Awards to Employees
or Third-Party Service Providers shall be subject to the following requirements: (a) such Awards shall not be granted by an executive officer
to (i) himself or herself or (ii) any Insider; (b) the resolution providing such authorization shall set forth the total number of Shares subject to
Awards that such executive officer(s) may grant and include such other terms as required by applicable law; and (c) the executive officer(s)
shall report periodically to the Committee regarding the nature and scope of the Awards granted pursuant to the authority delegated. In the
event of any delegation of authority under this Section 3.3, or exercise of authority by the Board, references in the Plan to the Committee
shall be deemed to refer, as applicable, to the delegate of the Committee or to the Board.

2. Effectiveness; General Terms. This Amendment is effective as of July 30, 2026. Except as amended by this Amendment, the Plan shall
remain in full force and effect. Capitalized terms used but not defined in this Amendment have the meanings ascribed thereto in the Plan.




EXHIBIT 31.a

I, Michael T. Speetzen, certify that:

1. Thave reviewed this quarterly report on Form 10-Q of Polaris Inc.;

2. Based on my knowledge, this report does not contain any untrue statement of a material fact or omit to state a material fact necessary to make the
statements made, in light of the circumstances under which such statements were made, not misleading with respect to the period covered by this

report;

3. Based on my knowledge, the financial statements, and other financial information included in this report, fairly present in all material respects the
financial condition, results of operations and cash flows of the registrant as of, and for, the periods presented in this report;

4. The registrant’s other certifying officer(s) and I are responsible for establishing and maintaining disclosure controls and procedures (as defined in
Exchange Act Rules 13a-15(e) and 15d-15(e)) and internal control over financial reporting (as defined in Exchange Act Rules 13a-15(f) and 15d-
15(f)) for the registrant and have:

a.

Designed such disclosure controls and procedures, or caused such disclosure controls and procedures to be designed under our supervision, to
ensure that material information relating to the registrant, including its consolidated subsidiaries, is made known to us by others within those
entities, particularly during the period in which this report is being prepared;

Designed such internal control over financial reporting or caused such internal control over financial reporting to be designed under our
supervision, to provide reasonable assurance regarding the reliability of financial reporting and the preparation of financial statements for
external purposes in accordance with generally accepted accounting principles;

Evaluated the effectiveness of the registrant’s disclosure controls and procedures and presented in this report our conclusions about the
effectiveness of the disclosure controls and procedures, as of the end of the period covered by this report based on such evaluation; and

Disclosed in this report any change in the registrant’s internal control over financial reporting that occurred during the registrant’s most recent
fiscal quarter (the registrant’s fourth fiscal quarter in the case of an annual report) that has materially affected, or is reasonably likely to
materially affect, the registrant’s internal control over financial reporting; and

5. The registrant’s other certifying officer(s) and I have disclosed, based on our most recent evaluation of internal control over financial reporting, to the
registrant’s auditors and the audit committee of the registrant’s board of directors (or persons performing the equivalent functions):

a.

All significant deficiencies and material weaknesses in the design or operation of internal control over financial reporting which are
reasonably likely to adversely affect the registrant’s ability to record, process, summarize and report financial information; and

Any fraud, whether or not material, that involves management or other employees who have a significant role in the registrant’s internal
control over financial reporting.

/s/ MICHAEL T. SPEETZEN

Michael T. Speetzen
Chief Executive Officer

Date: October 27, 2026



EXHIBIT 31.b
I, Robert P. Mack, certify that:
1. Thave reviewed this quarterly report on Form 10-Q of Polaris Inc.;

2. Based on my knowledge, this report does not contain any untrue statement of a material fact or omit to state a material fact necessary to make the
statements made, in light of the circumstances under which such statements were made, not misleading with respect to the period covered by this
report;

3. Based on my knowledge, the financial statements, and other financial information included in this report, fairly present in all material respects the
financial condition, results of operations and cash flows of the registrant as of, and for, the periods presented in this report;

4. The registrant’s other certifying officer(s) and I are responsible for establishing and maintaining disclosure controls and procedures (as defined in
Exchange Act Rules 13a-15(e) and 15d-15(e)) and internal control over financial reporting (as defined in Exchange Act Rules 13a-15(f) and 15d-
15(f)) for the registrant and have:

a. Designed such disclosure controls and procedures, or caused such disclosure controls and procedures to be designed under our supervision, to
ensure that material information relating to the registrant, including its consolidated subsidiaries, is made known to us by others within those
entities, particularly during the period in which this report is being prepared;

b. Designed such internal control over financial reporting or caused such internal control over financial reporting to be designed under our
supervision, to provide reasonable assurance regarding the reliability of financial reporting and the preparation of financial statements for
external purposes in accordance with generally accepted accounting principles;

c. Evaluated the effectiveness of the registrant’s disclosure controls and procedures and presented in this report our conclusions about the
effectiveness of the disclosure controls and procedures, as of the end of the period covered by this report based on such evaluation; and

d. Disclosed in this report any change in the registrant’s internal control over financial reporting that occurred during the registrant’s most recent
fiscal quarter (the registrant’s fourth fiscal quarter in the case of an annual report) that has materially affected, or is reasonably likely to
materially affect, the registrant’s internal control over financial reporting; and

5. The registrant’s other certifying officer(s) and I have disclosed, based on our most recent evaluation of internal control over financial reporting, to the
registrant’s auditors and the audit committee of the registrant’s board of directors (or persons performing the equivalent functions):

a. All significant deficiencies and material weaknesses in the design or operation of internal control over financial reporting which are
reasonably likely to adversely affect the registrant’s ability to record, process, summarize and report financial information; and

b. Any fraud, whether or not material, that involves management or other employees who have a significant role in the registrant’s internal
control over financial reporting.

/s/ ROBERT P. MACK
Robert P. Mack
Chief Financial Officer

Date: October 27, 2026



Exhibit 32.a

POLARIS INC.
STATEMENT PURSUANT TO 18 U.S.C. §1350

I, Michael T. Speetzen, Chief Executive Officer of Polaris Inc., a Delaware corporation (the “Company”), hereby certify as follows:

1. This statement is provided pursuant to 18 U.S.C. § 1350 in connection with the Company’s Quarterly Report on Form 10-Q for the period ended
September 30, 2026 (the “Periodic Report”);

2. The Periodic Report fully complies with the requirements of Sections 13(a) and 15(d) of the Securities Exchange Act of 1934, as amended; and

3. The information contained in the Periodic Report fairly presents, in all material respects, the financial condition and results of operations of the
Company as of the dates and for the periods indicated therein.

Date: October 27, 2026

/s/ MICHAEL T. SPEETZEN

Michael T. Speetzen
Chief Executive Officer

A signed original of this written statement required by Section 906, or other document authenticating, acknowledging, or otherwise adopting the signature that
appears in typed form within the electronic version of this written statement required by Section 906, has been provided to Polaris Inc. and will be retained by
Polaris Inc. and furnished to the Securities and Exchange Commission or its staff upon request.



Exhibit 32.b

POLARIS INC.
STATEMENT PURSUANT TO 18 U.S.C. §1350

I, Robert P. Mack, Chief Financial Officer of Polaris Inc., a Delaware corporation (the “Company”), hereby certify as follows:

1. This statement is provided pursuant to 18 U.S.C. § 1350 in connection with the Company’s Quarterly Report on Form 10-Q for the period ended
September 30, 2026 (the “Periodic Report”);

2. The Periodic Report fully complies with the requirements of Sections 13(a) and 15(d) of the Securities Exchange Act of 1934, as amended; and

3. The information contained in the Periodic Report fairly presents, in all material respects, the financial condition and results of operations of the
Company as of the dates and for the periods indicated therein.

Date: October 27, 2026

/s/ ROBERT P. MACK
Robert P. Mack
Chief Financial Officer

A signed original of this written statement required by Section 906, or other document authenticating, acknowledging, or otherwise adopting the signature that
appears in typed form within the electronic version of this written statement required by Section 906, has been provided to Polaris Inc. and will be retained by
Polaris Inc. and furnished to the Securities and Exchange Commission or its staff upon request.



